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America Fore Group 
Opens New Branch 
In Brooklyn Today 


Office Is Under the Joint Manager- 
ship of Sylvester P. Eisemann 
and William J. Culbert 


IS LOCATED AT 44 COURT ST. 


Schramm Auto Underwriting Head; 
Madigan Claims Supt.; Muller 
Casualty; Mettalia Bonds 


The America Fore Insurance Group 
officially opens its new Brooklyn branch 
office at 44 Court Street today, Septem- 
ber 7. Here, in one convenient location, 
all the fire and casualty insurance serv- 
ices of the group are available to the 
public through the insurance producers 
of Kings and Queens Counties. 

This office is under the joint manager- 
ship of Sylvester 
manages 
America 

Continental, 


of the Fidelity 


York. 











Group comprising the 
Fidelity-Phenix Fire and 
the American Eagle Fire; and William 
J. Culbert, who supervises the activities 
and Casualty of New 


Brief Careers 
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Mr. Eisemann has been in the Brook- 


lyn territory since 1925 in a managerial 
capacity for the fire companies of the 
America Fore Group and is well-known 
for his insurance and civic activities. 

Resident Manager William J. Culbert 
has been associated with the Fidelity 
and Casualty of New York in various 
capacities since 1921 as a fieldman in 
Nassau and Suffolk Counties and as dis- 
trict agent for the company at Stam- 
ford, Conn. 

An America Fore combined automo- 
bile department has also been estab- 
lished at 44 Court Street. This depart- 


ment will handle all underwriting, claims 


and accounting matters in connection 
with automobile business. 


Auto and Casualty 


Automobile underwriting activities will 
supervision of Fred 
superintendent, and _ claims 
work is in charge of John Madigan. 

Charles Muller is casualty underwrit- 
ing superintendent at the new Brooklyn 
office and Joseph Mettalia is bond un- 
derwriting superintendent. 


be under 
Schramm, 


The growth of business in Kings and 
Queens Counties has brought about the 
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James W. Lantz, Jr., of the Penn 
Schnell Agency, Los Angeles:— 


Mutual’s 


Prospect’s Position 


Frederick A. 


“It is difficult to specifically describe Post-Sales Service, for 
to me from the initial contact through the sale, to the ‘thank you’ 
letter after policy delivery is all one intermingled process. I often- 
times feel that we, as salesmen, need to take time out to meditate 
how it is to be in the prospect’s position, and this applies to any 
type of selling. You all have had a salesman call on you from time 
to time and I would be willing to bet that you are each and every 
one extremely courteous to that salesman, assuming he has any 
grace in his operation whatever. 


“You react to him entirely as he causes you to react. I would 
like to suggest that next time, before you make your call, ask 
yourself what would be a good approach, how you would like to 
be approached, how you would like to be treated, if you were the 
prospect. A little reflection like this once in a while does a great 
deal of good. Common courtesy is the answer, which includes 
not stopping in on a prospect unannounced; taking time when the 
prospect cannot or does not want to give it; respecting his time 
when you are in his presence.” 


THE PENN MUTUAL LIFE INSURANCE CO. 
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Lincoln National 
To Acquire Control 
Of Reliance Life 


Stockholders of Ridliines Offered 
$916.67 Per Share for 
Their Stock 





RELIANCE BOARD APPROVES 


If 95% of Stock Be Not Deposited, 
Reinsurance Plan Will 
Become Effective 
Terms have been agreed upon where- 
by the control of the business of the 
Reliance Life Insurance Co. of Pitts- 
burgh will pass in the near future to the 
Lincoln National Life Insurance Co. of 
Fort Wayne, Ind., either by means of 
a purchase of the stock of the Reliance 
for $27,500,000 or alternatively, if certain 
conditions are not met, by way of rein- 
surance. The signing of a formal agree- 
ment took place at Reliance’s board 
meeting on September 4. This was 
announced jointly by Lincoln National’s 
president, A. J. McAndiless and Reliance 
Life’s president, J. A. Mayer. Under 
either alternative, all outstanding poli- 
cies of the Reliance Life will be con- 
tinued in force in accordance with their 

terms. 


Uniform Price of $916.67 


Under the plan an offer will be made 
by the Lincoln to all stockholders of 
the Reliance to purchase Reliance stock 
at a uniform price of $916.67 per share, 
provided at least 95% of the stock of the 
Reliance is deposited. Deposits of stock 
are to be made with the Mellon Na- 
tional Bank and Trust Co. as escrow 
agent before October 16, 1951. If Lin- 
coln’s offer is not accepted by the requi- 
site percentage of stock a reinsurance 
agreement will be put into effect. Under 
this alternative the Lincoln would re- 
insure and assume all insurance con- 
tracts and other obligations of Reliance 
and take over all assets except a sum 
of $27,000,000 retained by Reliance for 
distribution to stockholders in liquida- 
tion proceedings. The agreement will be 
conditioned upon the approval of the 
stockholders of the two companies and 
the Insurance Commissioners of Penn- 
sylvania and Indiana. 

It was pointed out that the Reliance 
is in excellent financial condition with 
a showing of $15,278,000 of combined 
capital, surplus and contingency reserve 
as of last December 31. It has a billion 
of life insurance in force and assets 
exceed $300,000,000. It operates through 
more than 700 agents located in 35 
branches. Employes of the Reliance 
number 650. It ranks 34 in size among 


(Continued on Page 11) 
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Andy M. always knows the Winning Play 


Not every call is a sale, of course. But his friends say Andy M. 
has an uncanny knack for lining up people in a pattern that 
brings them happiness and peace of mind. 

Like getting the Turners started on the program that paid 
off their mortgage...or helping Joe Ferguson to carry on 
the business after his partner died... or letting old Mrs. 
McGrath finish out her days in dignity and comfort. 

But Andy knows that selecting the winning combination 
isn’t just a knack— 

It’s the result of his own earnest study of his profession 
over a period of years...of a willingness to go “all out” 
to serve his clients. 

Naturally, the financial rewards are substantial. But in 
Andy’s eyes, a big “‘plus” in his career is the respect he 
earns from his fellow citizens, the gratitude of his friends, 
and the knowledge that he is rendering a valuable service to 
his community as a representative of The Equitable Life 
Assurance Society. 


LISTEN TO “THIS IS YOUR FBI”... official crime-prevention 
broadcasts from the files of the Federal Bureau of Investi- 
gation...another public-service contribution sponsored in 
his community by The Equitable Society Representative. 


EVERY FRIDAY NIGHT - ABC NETWORK 


One of a series of advertisements illustrating 
how a representative of The Equitable Life 
Assurance Society serves his community by 
selling life insurance. 





OF THE UNITED STATES 


THOMAS |. PARKINSON, President 
393 Seventh Avenue, New York I, N. Y. 
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. J. McANDLESS— 


Lincoln National Life’s President Was Assistant To Famous Professor Glover, 
University Of Michigan; Joined Lincoln National As Head Of Home Office 


Underwriting; Became Head of Reinsurance Division; Elected President 1939 


Alva J. McAndless, president of Lin- 
coln National Life of Fort Wayne, Ind., 
has obtained control of the Re- 
Life of Pittsburgh, the largest 
transaction of its kind in the his- 
tory of the has long been 
prominent in life insurance. His career 
objective when he left the small Michi- 
gan town where he was born and reared 
was to be a lawyer although the family 
would have been pleased more if he be- 
came a doctor. He didn’t follow either 
of those careers but took as his first 
career job a position of actuary with a 
small life insurance outfit of farmers, 
and from the start was fascinated by the 
life insurance business. 

Physically, he is built like a baseball 
pitcher, tall and muscular. His sense of 
humor is marked, his manner exceed- 
ingly democratic. Few men can more 
quickly catch the point of a situation or 
give a decision faster, if he wants to do 
so. While mentally so active that none 
of his friends believes that. he can sit 
through a drama in a theatre, for in- 
stance, without restlessly walking out 
between the acts and sometimes even 
before the show is over, he can be pa- 
tient enough when awaiting develop- 
ments in a life insurance problem under 
his review. His closest personal friends 
in the business, by the way, are James 
A McLain, president, Gua rdian Life; 
Ralph R. Lounsbury, president, 3ankers 
National; Alfred MacArthur, president, 
Central Life of Illinois (whose fabulous 
home in Mexico he has visited); R. E. 
Irish, president, Union Mutual Life; 
Leland J. Kalmbach, president, Massa- 
chusetts Mutual Life; and Frank P. 

Samford, president, Liberty National 
L ife. 


How He Learned About Mellon 
Reliance Stock 


Mr. McAndless gives the impression 
of being casual, and often is, but not 
necessarily so. A case to the point is 
manner in which he received the infor- 
mation that control of the Reliance Life 
might be a possibility for his company. 
When McAndless first heard this infor- 
mation which was two years ago there 
was nothing in his manner to indicate 
that he was getting the first tip-off on 
what was to develop into a transaction 
of major importance to his company. A 
representative of the Mellon National 
Bank & Trust Co. of Pittsburgh, was 
calling on the investment division of 
the Lincoln National on a routine er- 
rand. While in the building he said that 
the bank would probably be receptive 
to a proposition for having the Reliance 
Life stock it owned purchased. In fact, 
there was a date after which the Mellon 
bank, a national bank, could no longer 
retain possession of the shares which 
had come into its portfolio through tak- 
ing over of another bank which had 
owned them. The Mellon bank represen- 
tative had offered his comment merely 
as an interesting observation; was 
merely repeating some bank “lowdown.” 
The bank had not delegated him to open 
any such negotiations. 


Saw John A. Mayer at Virginia Beach 


listening to this 
remembered it, 


which 
lance 


business, 


Despite the casual 
Statement, McAndless 


By CLarENcE AXMAN 


but a considerable time elapsed before 
anything was done about it. Then one 
day the Lincoln National president met 
John A. Mayer, president of Reliance 
Life, at a meeting of insurance men and 
McAndless brought up the subject of 
the bank’s Reliance stock. That led to 
McAndless and Mayer beginning nego- 
tiations when both were attending the 
forum meeting of Life Insurance Asso- 
ciation of America in Virginia Beach 
last May. The way was then paved for 
Lincoln National representatives going 
to Pittsburgh with the result that the 
proceedings of Lincoln National getting 


control of Reliance were finally ar- 
ranged. It will be seen that in this 
transaction there was no “reinsurance 
broker” or any other outside profes- 


sional intermediary. 
How Fort Wayne Received the News 


Following the publication of the news 
in the Fort Wayne newspapers—the big- 
gest news of a financial nature of local 
significance which the Fort Wayne daily 
papers had printed in years—McAndless 
spent one day during the next week- 
end at the country club playing a round 
of golf. Playing in foursomes is one of 
his chief recreations although he likes 
bridge, too. After the game he sat on 
the beautiful lawn with the writer who 
had a good opportunity to note the 
Lincoln National president’s democracy 
and popularity with the club members. 
Tt was the first chance of the club mem- 
bers to congratulate him about the tran- 
saction and probably 20 of them came 
up and did so. “Glad to hear the news 
Mac,” each said. 

McAndless took all these congratula- 
tions modestly, simply saying thanks. 
Each of the club members he addressed 
by their first names. He seemed amused, 
however, when a couple of the club 
members said: “Hope it works out all 
right, Mac.” His only comment here 
was, “I think it will.” 

Many of these members were promi- 
nent in Fort Wayne’s industrial, finan- 


cial and civic circles. Fort Wayne is a 
large industrial center, having about 
50,000 workers. The General Electric 


there employs 12,000 persons: the Inter- 
national Harvester Co., 6,000. Among 
other important Fort Wayne industries 


are Salisbury Axle Co.; Magnavox; 
Capehart; magnet wire and_ gasoline 
pumps. 


Early Career of A. J. McAndless 
The family of A. J. McAndless came 
from Ireland, not from Scotland. His 
grandfather settled in Canada near Lon- 
don, Ontario, in the 1830’s and was a 
graduate of University of Toronto. He 


had three sons, all of whom followed 
careers in medicine. 
One of these sons, William Edwin, 


moved to the United States becoming a 
citizen of Capac, Mich., where A. J. was 
born. The latter went to school in 
Capac and then to high school in nearby 
Port Huron which is on St. Clair River, 
and at foot of Lake Huron, and is di- 


rectly across the river from Sarna, On- 
tario. Port Huron, 60 miles from De- 
troit, has long been an important river 
port. A constant stream of ships passes 


through the St. Clair River on the voy- 
age to and from the Great Lakes and 
to Detroit, Cleveland, Toledo and other 





McANDLESS 


ASAE 


lake cities. A. J. and some of his school 
pals earned considerable spending money 
by working on these boats in summer 
months, frequently until long hours in 
the night. Another source of income 
was a job on excursion boats running 
between Port Huron and Toledo. 

A. J. was fortunate in having a 
teacher at the high school—Professor 
Easton—who was a combination of peda- 
gogue and business man. Outside of 
school hours the professor ran several 
furniture stores in Michigan cities. He 
particularly taught two subjects which 
older residents of Port Huron who 
studied under the professor remember 
as mathematics and business common 
sense. 

McAndless was ambitious to attend 
University of Michigan. In order to pro- 
vide money for payment of his expenses 
he became a teacher in country schools. 


They were not large schools and_ his 
pupils embraced from first to eighth 
grades. By end of two years he thought 


he had saved enough money for his tui- 
tion and board at Ann Arbor where the 
University of Michigan is located as 
he had $1,000 in the bank. 
Circumstances willed otherwise as the 
which he had de- 


small town bank in _ de 
posited his savings went broke. This 
was about 1912. It was a keen disap- 


pointment to the young teacher but Mc- 
Andless started out to save another $1,000 
and by the same method. So he taught 
in country schools for another two 
years. 
; University of Michigan 

In 1914 he entered the University of 
Michigan, planning eventually to become 
a lawyer. He thought he would study 
liberal arts for a couple of years, also 
mathematics, and then enter law school. 
Ford, of the University of 
faculty, who had noticed his 
fare for mathematics, asked him if he 
had ever heard of the actuarial course 
at the university. At that particular 
moment McAndless was uncertain as to 
what the word “actuarial” meant. It 


Professor 
Michigan 


was suggested that he have a talk with 
Professor James W. Glover, who later 
bec came famous for having taught more 
insurance men to become actuaries than 
any man in the United States. 

When Mr. McAndless saw 
fessor Glover opened the 
by saying: “Ford says you 
matics very much, but that you intend 
to make law your career. Why don’t 
you also take my course? I haven't 
many students, and if you are as good 
as Ford says you are, you can become 
my assistant.” 

McAndless thought that a fine 
and he became Glover’s assistant. 

The Lincoln National president 
the life insurance industry is 
great obligation to Professor Glover. 
The latter took the keenest interest in 
his students, particularly those who had 
unusual ability and he helped place them 
in positions after they graduated. Inci- 
dentally, he owned stock in a couple of 
insurance companies, one of them being 
the Grange Life, an affiliate of the 
Michigan Grange, an association of 
farmers. In all, McAndless was at the 
University of Michigan three years. 


him, Pro- 
conversation 
like mathe- 


idea 


Says 
under a 


Becomes an Actuary 


The first position that McAndless got 
in the insurance business was with the 
Grange Life, which was through Pro- 
fessor Glover’s recommendation. After 
being there two years he became actuary 
of the old Detroit Life, the president of 


which was M. E. O’Brien. One of the 
Detroit personalities of which Mr. Mc- 
Andless saw a lot while in Detroit was 


Homer Guck, who was editor of the De- 
troit Life’s agency publication. Guck, 
who had been in the daily newspaper 
field in northern Michigan, landed in 
Detroit later looking for a job and was 
employed by Detroit Life. One day, the 
late Colonel Frank Knox, then general 
manager of Hearst’s daily papers, who 
had known Guck in the newspaper busi- 


ness, came in to see the Detroit Life’s 
editor in order to ask advice about get- 
ting an editor for the Detroit Times 
which Hearst had recently taken over. 
It all resulted in Guck’s going with 
Hearst and eventually becoming pub- 


lisher of the Chicago Herald Examiner. 
Joins Lincoln National 


McAndless next made the most impor- 
tant business move of his life. He went 
with the Lincoln National. The _ presi- 
dent of the Lincoln National at the time 
was Arthur F. Hall and Franklin B. 
Mead was secretary. Both were unusu- 
ally able executives and interesting per 
sonalities. 

An idea had been conceived by 
for writing insurance through savings 
banks and the plan, which was copy- 
righted, was called “Victory Thrift Ac- 
count.” The idea had struck Hall and 
Mead as a good one through which a 
great deal of business could be _ sold 
through an agency organization, the Lin- 
coln National to furnish the insurance. 
Hall and Mead had come to Detroit in 
connection with finding a general agency 


a man 


to sell the Victory Thrift Account plan 
in Michigan. While in Detroit they 
visited the Detroit Life and talked to 


Michigan personali- 
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John C. Stott Enters 
Life Insurance Field 


WITH EMPIRE STATE MUT. LIFE 





Represents Company for Life, Group, 
Accident, Sickness, Hospitalization; 
Fulfills Desire of Long Standing 





John C. Stott of Norwich, N. Y., past 
president of the National Association of 
Insurance Agents and of the New York 
State Association of Insurance Agents, 
Inc., announced this week the expan- 
sion of his agency’s operation to include 
a complete line of life, accident and 
sickness, group and hospitalization in- 
surance. 

The Stott Agency of which he is the 
owner has been appointed general agent 
of the Empire State Mutual Life of 
sougagete N. Y., which writes both life 
and A. & H. lines including hospitaliza- 
tion a group coverage. In connection 
with this appointment Mr. Stott said: 
“For many years I have had the privi- 
lege of serving the hg of my com- 
munity with a complete line of property 
insurance. At the same time I have 
realized that I could not completely 
serve my clients until I could furnish 
them the personal and income insurance 
they need. Our appointment as general 
agent for the Empire State Mutual gives 
me an opportunity to fulfill a desire of 
long standing, which I feel wil] allow us 
to increase our service and protection, 
not only to our present clients but to 
many new ones.’ 


Williams Heads New Dept. 


“The new department will be under 
the direct supervision of Tecwyn Wil- 
liams, formerly of Buffalo, N. Y., who 
has been in the business for some " time. 
He is a graduate of the Life Insurance 
Marketing Institute of Purdue Univer- 
sity, and a member of the graduate so- 
ciety of University Trained Underwrit- 
ers. 

The Stott Agency is one of the better 





Standing; |. to r. Morgan O. Doolittle, 
Empire’s president; W. S. Christopher- 


Williams, life manager, Stott Agency; 
seated, John (CC. Stott. 


agencies in New ‘York State. 


Ins surance Bead of New York State 
as chairman of 


hy the New York insur ance "Departa nent, 


. Stott was awarded the 1949 plaque 
“Insurance Man ( sé 


York also awarded 


Association of New 
“most meritorious 


a gold medal for 
service to the insurance industry. re 
Empire State Mutual Life, 


association with 


our cipeetons = New York State, 
wide acquaintanceship 


















Practical merchandising 


ideas available to Reliance 
representatives provide a key to 
better interviews and extra sales. 


RELIANCE LIFE 


INSURANCE COMPANY OF PITTSBURGH 











Guardian Life Holds Last 
Of Four Regional Meetings 


Guardian Life held the last of its 
series of four Regional Leaders Club 
Meetings at the Mark Hopkins Hotel 
in San Francisco. The meeting was 
attended by Guardian fieldmen and their 
families from Washington, Oregon, 
California and Colorado. 

Agency Vice President Frank F. 
Weidenborner highlighted the meeting 
with an address at the closing session 
over which he presided as chairman. 
Vice President John L. Cameron chair- 
manned the opening day’s program, 
and presented the awards to the leaders 
for the past club year. The program 
included a welcoming talk by Stanley 
B. Brooks, CLU, manager at San Fran- 
cisco, and a discussion of prospecting 
by Frederick D. Thies of the company’s 
Seattle agency. 

Mr. Weidenborner was also chairman 
at a round table discussion of the 
Guardian product. 

In addition 'to Mr. Weidenborner’s 
talk, the closing session featured a 
discussion of the Guardian Graph- 
Estate method of selling by Vernon J. 
Johntry, CLU, Los Angeles, and Rob- 
ert J. Preble, Seattle, and a talk on 
business insurance by William W. Bull- 
winkle, CLU, San Francisco. 


field will enable us to provide a planned 
program for properly serving the pub- 
lic through well established general line 
agencies. We look forward to the asso- 
ciation with keen anticipation.” 











Security Mutual Plans 

At the convention of the Security 
Mutual Life in Dixville Notch, N. H., 
this week the company announced 
new plans. It introduced income 
disability to be sold with life insur- 
ance as well as changes in its non- 
cancellable accident and health poli- 
cies; also a new hospital policy, 
individual or family, which has some 
new sales features. The meeting was 
opened and closed by Norman T. 
Carson, agency vice president. 





New York Life Announces 


Chicago Appointments 


The Chicago district Group office of 


New York Life has now completed its 
preliminary organization with three ex- 
perienced men on the job. William F. 
Shean is. district Group supervisor. 
Levon G. 
son are home office representatives. 
The company entered the Group insur- 
ance field July 1. 


Townsend and Clifford John- 


Mr. Shean has had ten years of 


experience in Group work with Sun 
Life of Canada and Massachusetts 
Mutual. 
administrative and management work. 
Mr. Johnson was until recently with 
the Occidental Life of California. 
Townsend came to New York Life 
from the Sun Life of Canada. 


His background includes sales, 


Mr. 


Two men now being trained in the 


Chicago Group office are H. Roy John- 
son recently graduated from the Uni- 
versity 
son from the University 
Both men attended the Group insurance 
school at New York Life home office 
in July. 


of Michigan and Charles Mikel- 
of Wisconsin. 
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STRENGTH AT EVERY 





POSITION . . . IS THE NEC- 
ESSARY INGREDIENT OF A 
WINNING BASEBALL TEAM 


A good line-up of coverages —designed to fit your prospect's specific 


needs — 1s also essential in selling A@H Insurance. 


The Provident’s “line-up” includes every form of Accident and Sickness 
coverage — including Franchise plans for five or more employees. These 
up-to-date AGH coverages figure prominently in past and present records 
established by Provident producers — and we will be happy to give you 
full information on how these plans will help you SELL MORE AGH. 


PROVIDENT LIFE & ACCIDENT INSURANCE COMPANY 


CHATTANOOGA 











protecting provident people since 1857 
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Million Dollar Round 
Table Program Speakers 


MAIN MEETINGS IN CORONADO 





Harold Regenstein and R. U. Redpath, 
Jr., to Talk on Mass Underwriting; 
Doris Montgomery on Pensions 





Program of Million Dollar Round 
Table’s annual meeting is announced. 
The Table’s activities will get under way 
in Los Angeles, September 21, at MDRT 
hour staged at NALU convention. Jacob 
W. Shoul, Mutual Life, Boston, and 
George S. Severance, Ohio National, 
Chicago, will speak. At opening break- 
fast principal speaker will be Grant L. 
Hill, vice president, Northwestern Mu- 
tual. Laflin C. Jones’ dramatic play, 
“The Education of Richard Roe,” will 
be presented with compliments of North- 
western Mutual. The Table meetings 
will move to Coronado, Cal., later. 

Doris Montgomery, New England Mu- 
tual, pension department will open the 
panel on pension problems September 
23. On panel will be T. James Brown- 
lee, Equitable Society, St. Louis; War- 
ren F. Coe, Penn Mutual, Oshkosh; and 
Ralph E. Foster, Toronto. Denis B. 
Maduro, New York lawyer, will have 
charge of estate planning problem. 
Speakers will be James M. Hamill, 
Equitable Society, San Francisco; Rob- 
ert Rogerson, Penn Mutual, Lansing; 
Clarence E. Smith, Northwestern Mu- 
tual, Chicago. After discussion of busi- 
ness insurance problems by Richard H. 
Forster, Los Angeles lawyer, speakers 
will be J. Welldon Currie, New England 
Mutual, Miami; E. G. Davies, Manufac- 
turers Life, Los Angeles; Vincent A. 
Miletti, Northwestern Mutual, Newark. 


To Visit Tijuana 


Two New Yorkers will discuss mul- 
tiple selling. They are Robert U. Red- 
path, Jr. Connecticut Mutual, and 
Harold L. Regenstein, Massachusetts 
Mutual, New York. A. Gordon Nairn, 
Prudential director of agencies in Can- 
ada, will also speak. A. C. F. Finkbiner, 
Jr., Northwestern Mutual, Philadelphia, 
also is on the program. 

Among entertainment features is a 
visit to Tijuana, Mexico. At banquet 
Hollywood entertainment will be pro- 
vided with compliments of California- 
Western States Life, Occidental Life of 
California and Pacific Mutual. Execu- 
tive committee consists of John O. Todd, 
MDRT chairman; Walter N. Hiller, 
Penn Mutual, Chicago; Theodore Wid- 
ing, Provident Mutual, Philadelphia; 
William T. Earls, Mutual Benefit, Cin- 
cinnati; G. Nolan Bearden, New Eng- 
land Mutual, Los Angeles. 


Marks Third Anniversary 


Three years ago, Arthur Milton be- 
came the. pioneer general agent of 
Postal Life of New York when it 
changed over, after 43 years of success- 
fully selling life insurance by national 
advertising, to an agency company. He 
received the congratulations of both 
George Kolodny, president of the com- 
pany, and Roy A. Foan, vice president 
and director of agencies. 

Mr. Milton has consistently been the 
company’s top personal producer for 
each of the three years since he has 
been with Postal. Last year, he won 
all the company’s awards after leading 
the other agencies in volume, number 
of lives insured, and increase in per- 
centage of business over quota. 

In its first year, the Milton agency 
wrote $800,000 of new business and in 
1950 $3,600,000. 

Before joining Postal Life, Mr. Mil- 
ton was one of the top producers of 
the Equitable Society, being a million 
dollar writer and holder of the National 
Quality Award. He was the first presi- 
dent of Postal’s General Agents Asso- 
Clation, 

Harold DeMian, associate general 
agent, was appointed in April, 1950, and 
has built a large following of brokers 
in the Metropolitan area. 
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Confident ? 


Sure! He knows he has his Home 
Office right with him on every call. 
Also, participating Life policies 
which can be “‘tailored” to fit almost 
any prospect — standard or sub- 
standard — liberal commissions — 
worthwhile bonuses for production 


and persistency—personal sales 


help. 


| we 


NATIONAL LIFE 


Insurance Company, Montclair, N. J. 


RALPH R. LOUNSBURY, President 
W. J. SIEGER, V. P. & Supt. of Agencies 
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Mutual Life Leaders 
Meeting at Houston 


TOP COMPANY OFFICERS THERE 





Top Club and National Field Club 
Members in First Joint 
Conference 
Mutual Life leaders, members of both 
the Top Club and National Field Club, 
are meeting this week at Shamrock Ho- 
tel, Houston, Tex., in an educational and 
field conference lasting from Wednes- 
day to Saturday. The conference is 
attended by a large group from the home 
office headed by President Louis W. 
Dawson. Chairman of the Board Lewis 
W. Douglas will address the conference 
Saturday morning. More than 600 are 

attending. 

Presiding at the conference is Vice 
President and Manager of Agencies 
Stanton G. Hale. On the Wednesday 
program are Second Vice President 
Clifford B. Reeves, Superintendent of 
Agency Development E. C. Danford, 
Assistant Superintendent of Agencies 
Ward Phelps, Director of Sales Develop- 
ment R. B. Thompson and Director of 
Field Training Daniel P. Cahill. 

Executive Vice President Roger Hull 
followed President Dawson Thursday 
morning. Vice President and Chief Ac- 
tuary Leigh Cruess is on the program 
for today. 

A complete story of the conference 
with pictures will appear in a subsequent 
edition of The Eastern Underwriter. 


Senate Finance Committee 


Adopts Company Tax Plan 

Washington— The Senate Finance 
Committee last week voted to accept 
the proposal of the large majority of 
the life insurance companies for a flat 
percentage tax on net investment in- 
come instead of the stopgap average 
valuation rate formula enacted last 
year as a basis for taxing the life 
companies in 1949 and 1950. 

The Finance Committee adopted the 
measure for one year—1951—exactly as 
it was presented by the Joint Commit- 
tee on Federal Income Taxation of 
American Life Convention and Life 
Insurance Association of America. 

The House tax bill extended the 
present stopgap formula for another 
year, with the proviso that a study of 
possible permanent systems be made 
in the interim by the tax experts of 
the Treasury Department and the staff 
of the Senate-House Joint Committee 
on Internal Revenue Taxation. 

The formula proposed by the two 
associations would subject the life in 
surance companies to a tax of 334% 
of the first $200,000 of net investment 
income and 644% of the net investment 
income in excess of $200,000. In this 
way the smaller companies would get 
the benefit of the equivalent of the 
allowance given to corporations taxed 
under the regular method. 

In the case of insurance companies 
not meeting their reserve requirements 
a special reserve credit would be de- 
ducted from their taxable income equal 
to 50% of their taxable income. This 
credit would be graduated downward 
for those companies earning between 
100% and 105% of their interest re 
quirements. 

If the committee action is approved 
when the bill is voted on by the full 
Senate, as it probably will be, the ques- 
tion of whether the company flat per- 
centage formula or the average valua- 
tion rate formula will be the*basis upoa 
which the life companies pay -their in- 
come taxes for this vear will be settled 
by a House-Senate conference. In 
either case, the question will be studied 
during the coming year and again will 
be reviewed by Congress in 1952. 


Richard E. Imig Resigns 

Richard E. Imig has resigned from his 
post with the National Association of 
Life Underwriters. 
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Pacific Mutual Life Grads 
Assigned to Field Office 


Graduates of Pacific Mutual Life’s 
fourth Group insurance school, recently 
completed at the Los Angeles home 


office, have been assigned as home office 
representatives to field offices through- 
Announcement of 
signments was made today by 
President Ralph J. Walker. 
John William Cleveland, of 


as- 


Vice 


out the country. 


Berkeley, 


Calif., has been assigned to Los An- 
geles; two Californians, Dean Cleve- 
land, of South Gate, and John C. Ed- 


wards, of Alhambra, will go to Chicago. 
New representative in San Francisco will 
be G. Newell Smith, of Burlingame, 
Calif.; Rodman S. Peddie, of Houston, 
and Bob B. Finley, of Hazlehurst, Geor- 
gia, have been assigned to St. Louis. 

A. Edward Werner, Paxico, Kansas, 
will go to the company’s Kansas City 
office; while Thomas W. Freeman, Dal- 
las, Texas, will join the staff in Houston. 
Robert H. Metz, Wheeling, W. Va., has 
been assigned to Cleveland, and James 
Robb, Dodge City, Kan., goes to Denver. 

Washington, D. C., will be headquar- 
ters for John Walton Craddock, who is 
from Alexandria, Va. Frederick Cornell, 
formerly of Detroit, will go to the New- 


H. L. Dickson Celebrates 30 
Years With Mutual Benefit 


Howard L. Dickson, associated with 
the Newell D. Crawford Agency in Co- 
lumbia, S. C., has begun his 3lst year 
as a district agent for Mutual Benefit 
Life of Newark, N. J. Mr. Dickson’s 
home is in Orangeburg. 

At a meeting of the Crawford agency 
a few days ago, a plaque emblematic of 
his service and letters from the presi- 
dent and other top officers of his com- 
panv praising his outstanding record 
were presented to Mr. Dickson. Through 
the latter’s efforts, 2,257 people of the 
Columbia area have secured more than 
$5,316,000 of life insurance protection. 

During his 30 years in the business, 
Mr. Dickson has wirtten life insurance 
on an average of 75 people a year. He 
has several times been a lez der in lives 
written among the company’s nation- 
wide field force of several thousand 
representatives. 





ark office, while Roy Wishmeier of Ven- 
tura, Calif., has been assigned to Phila- 
delphia. 

The six weeks’ indoctrination pro- 
gram, underway since July 2, was con- 
ducted to instruct the 13 college grad- 
uates in the principles of Group insur- 
ance. 








One hundred and eight to be exact. Berkshire Life’s 
“Merchandise Chart” catalogues the complete line of 108 
Adult and Juvenile Plans, Riders and Coverages. 

With this substantial increase in contracts Berkshire 
Life enters its second century of service and security 
with a more complete, more attractive line of modern 





new 


“sales-producing” policies and coverages. 


BROKERS AND SURPLUS 


S WRITERS are in- 
vited to write to the nearest Berkshire General Agent 
for FREE copies of both the handy pocket-size 
Merchandise Chart and Portfolio which outline the 
many unusual sales opportunities. 












* * * 














Sun Life of Canada Saves Girl’s Life 


A young girl in far-off Yugoslovia, 
stricken by tuberculosis, owes her life to 
the swift action of a Canadian life insur- 
ance company which in spite of many 
legal difficulties, provided the necessary 
funds to ship the streptomycin that 
brought about her miraculous recovery. 

The girl’s father, an employe of a 
Toronto. company, died in 1940, leaving 
the benefits of a Sun Life of Canada 
Group policy amounting to $1,500 in 
favor of his minor daughter. Due to 
prevailing war conditions, and wartime 
legal restrictions, her legacy was not al- 
lowed to leave Canada and was placed 
under the control of the government 
appointed custodian. After the war, it 
was learned that the girl, Melana 
Krajcer, was suffering from an acute 
form of tuberculosis and the Sun Life, 
at its head office in Montreal, received 
a plea asking for 200 grams of strepto- 
mycin to be shipped for the daughter’s 


immediate use. Without this drug, 
wrote her doctor, the patient would 
surely die. 


Drug Sped to Europe 


Because of the girl’s illness, the legal 
steps required to transfer the legacy 
were not possible. Nevertheless, the 
Sun Life, overcoming several formalities, 
had the drug sent with all speed to Eu- 
rope, and her life was saved. 

The girl has now written a touching 


letter to the Sun Life praising the com- 
pany for its service at a most critical 
time. Translated from the _ original 
Slovakian, the letter concludes: “The 
gratitude of Menana Krajcer is so great, 
that she would like the people of Can- 
ada and particularly the clients of the 
Sun Life Assurance Company to be in- 
formed about the wonderful service the 
company has rendered to her and she 
herself will never forget the thought- 
ful and considered gesture of the Sun 
Life Company.” 


Life of Georgia Names Hunt 

Transfer of R. J. Hunt, Lancaster, 
S. C, “Young Man of the Year,” to 
the district managership at Tuscaloosa, 
Ala., is announced by Life Insurance Co. 
of Georgia. 

Mr. Hunt has been associated with 
Life of Georgia in South Carolina for 
16 years, and has been district manager 
at Lancaster since 1945. He is a mem- 
ber of the City Council of Lancaster, a 
leader in Boy Scout activities, and Life 
Underwriter Association work. He was 
president of the Lancaster Underwriters 
Association for two years and vice pres- 
ident of the state association one year. 
This year, the Lancaster Junior Cham- 
ber of Commerce selected him as its 
“Young Man of the Year.” 











U.S. 4475... 


a better life to live! 


When you are outside the city, here are five simple rules 


recommended by leading authorities for protection of 


our beautiful fields and forests: 


Break your match . . . every time. 


Crush your cigarette . . . every time. 
Drown your campfire . . . every time. 


Don’t throw cigarettes from cars. 

If you burn brush, check beforehand 
with your local ranger or fire warden. 

These 5 rules help to make U.S. Life... 

a Better Life to Live. 


x & 


Agents and brokers will find the United States Life portfolio of 
Group Insurance plans most complete. 


You may count upon the fullest cooperation from United States 


Life specialists .. . 


experienced in every aspect of insurance 


service which will help the agent and the broker. 





United States Life 
INSURANCE COMPANY 


IN THE CITY of NEW YORK 





84 WILLIAM ST., 


NEW YORK 38, N.Y. 
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Spaulder, Warshall & Schnur, Leading Guardian 


Life Agency to Move to 45 John Street, in 


Heart of New York’s Insurance District 


That interesting organization, the 
Spaulder, Warshall & Schnur Agency, 


general agents for Guardian Life of 


America which has been located for the 
past four years at 25 Cliff Street, New 
York, will move on September 7 to 45 
John Street in the heart of the New 
York insurance district. This move is 





ROBERT L. SPAULDER 


made to give larger quarters and in- 
creased facilities for the 300 or more 
brokers affiliated with the agency. 
This office has led the Guardian Life 
in production practically from its or- 
ganization as Leyendecker & Schnur in 
1934. Clarence N. Leyendecker died in 


“ 


H. ARTHUR WARSHALL 


1948 after which a new three-way part- 
nership was created composed of Robert 
L. Spaulder and H. Arthur Warshall, 
both of whom had been junior partners 
for years, and Jerome A. Schnur, one of 
the founders of the original agency. In 
the early years Jerry Schnur, who was 
the contact man with the brokers, could 
be found at all hours of the day or night 
out among the general insurance offices 
of Greater New York giving service to 





“that fine bunch of fellows” the brokers. 
He numbers his broker friends in the 
thousands. 


Big Change in Brokerage Business 


The boys will also tell you that there 
has been a big change in life insurance 
brokerage business in recent years. It’s 
not only better and bigger business that 
the brokers handle but it has become so 
highly complex that few brokers are 
equipped to give the necessary technical 
service and advice. As Arthur Warshall 
puts it today, “We are proud of our 
facilities to process corporation insur- 
ance, tax cases and pension trusts,” He 
should be since he has been extremely 
successful in closing many pension plans 
and tax cases. The organization has a 
Statistical department under Stanley 
Goldstein, where auditing, programming 
and all digest work is done. A new 
member of the organization is Hobart 
Stein who is supervisor. 

30b Spaulder goes back to the early 

































JEROME A. SCHNUR 


days, in fact, was the agency’s first 
cashier. He became a partner ten years 
ago, has worked with agents and brokers 


for years and has a wide acquaintance 
among insurance people. Ned Urwin, as- 
sistant manager, had been uptown su- 
pervisor for years, is a clever saiesman 
who has fine standing among the mid- 
town insurance people where _ the 
agency’s service is well known. Another 
personality of the organization whom 
anyone in touch with the office will get 
to know is Miss Julia Donovan, office 
manager and cashier, who has been with 
the agency since it opened its doors and 
who knows all the regular clients. Miss 
Donovan is ably assisted by Warren 
Franz who takes care of the front 
counter. 

Writing at Rate of $18 Million a Year 

So far this year Spaulder, Warshall & 
Schnur have paid for $12,213,851, and are 
writing at the rate of $18,000,000 a year. 
Visiting the agency it’s hard to get all 
three partners together. They are con- 
stantly being called away or it’s the 
telephone or an appointment with a 
client. There are always some general 
insurance brokers around the office. You 
learn too, that another thing they pride 
themselves on—they never make a 
charge to an agent or broker for any 
assistance or service rendered by the or- 
ganization. 

Of brokerage business the partners 
are of one mind: “It has been from the 

(Continued on Page 8) 





she’s in college, 





e $100 a month, September through 
May, for her living expenses while 


e $150 each September and February 
to help meet tuition fees. 


HOME OFFICE 
NEWARK, NV. J. 


Prudential Security Plans Sell Because They Serve 


Carol Anderson started college at the age of one. Her dad, William Anderson, a Missouri 
doctor, has guaranteed her education with a Prudential plan that will pay— 








Frank Wilton, The Prudential man who sold this plan, says, “Dr. Anderson liked it so 
well that we arranged a similar one for his other daughter. I find that when a man meets 
all the other responsibilities of planning a good future for his family, he’s usually anx- 
ious to make sure that his children will have a good educational start in life too.” 


The above facts are based on an actual case 
but of course true identities are not given. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 


WESTERN HOME OFFICE 
LOS ANGELES, CALIF. 


CANADIAN HEAD OFFICE 
TORONTO, ONT. 
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‘Erle Tr Gilbert’s s New Post 


“Dick” 
GILBERT 


Whittington 


ERLE: 7. 


Gilbert has been named to fill 
created post at Pacific Mu- 
of assistant superintendent of 
announcing the appoint- 
Call, tigen of Pacific 
Mutual, that Gilbert’s assign- 
ment will include coordinating activities 
of the various divisions within the com- 
pany’s agency department and direct 
responsibility for the selection and train- 
ing of ge agents and agency super- 
visors. Mr. Gilbert brings to this impor- 
tant assignment a background of more 
than 25 years in field management work. 
He has been a general agent for Pacific 
Mutual in Los Angeles since 1942. 


Isaac Miller Hamilton 
Observes 87th Birthday 


Miller Hamilton, chair- 
Federal Life Insur- 
celebrated his 87th 


Two days 


Erle T. 
the newly 
tual Life 
agencies. In 
ment, Asa V. 
disclosed 


Colonel Isaac 
man of the board, 
ance Co., Chicago, 
birthday on September 6. 


later, on September 8, will be the 52nd 
anniversary of his founding of the com- 
pany. Colonel Hamilton is the only 
living organizer of the American ~ 
Convention, organized in 1905. He aid- 


ed in the consolidation of the Health & 
Accident Unde rwriters Conference, and 
helped to organize the Life Insurance 
Sales Research Bureau, now the Life 
Insurance Agency Management Asso- 
ciation. 


MADE ASSISTANT ACTUARY 

Western Reserve Life, Austin, has 
appointed Hildegarde Gardner assistant 
actuary and has set up two new depart- 
ments. They are the policy issue de- 
partment, with Alice Timmerman as 
manager, and the special “iv depart- 
ment, managed by Faye Fog 








September 7, 1951 




















HEARD On The WAY 











One of the problems created by the 
new Canadian Old Age Security Act 
applying to persons of 70 and _ over 
is the difficulty of proving evidence of 
age in order to establish a claim for 
the old age pension, which becomes pay- 
able in January, 1952. Normally, the best 
type of evidence is a Birth or Baptismal 
Certificate, but there are many instances 
where such documents have been mis- 
laid or destroyed, and applicants are 
having trouble supplying the necessary 
information. Other documents are open 
to consideration by pension authorities, 
however, including acknowledgments of 
age by insurance companies. 

In this connection, the Sun Life of 
Canada is offering special service and 
assistance to policyholders unable to 
produce documentary evidence of age, 
and an ever-increasing number of re- 
quests are being received by the com- 
pany daily for any assistance it can 
give. Such assistance which is readily 
forthcoming takes the form of a formal 
letter given the policyholder in cases 
where the company has admitted the age 
of the policyholder, and it is duly re- 
corded in its books. In those instances 
where the age of the policyholder has 
been only provisionally admitted, the 
Sun Life is arranging to supply the 
policyholder with photostatic copies of 
whatever evidence was originally filed 
with the company. 

Uncle Francis. 





Great-West Continues 
Its Record Production 


At the end of August, Great-West 
Life’s new business for 1951 had passed 
the $200-million mark and the eight- 
month total was better than that for 
any full year prior to 1949. For the 
eighteenth consecutive month, the new 
business total, $20,400,000 exceeded the 
previous corresponding month. 

The Chicago branch led the com- 
pany, with Philadelphia a close second. 
30th agencies topped a million. Winni- 
peg and Vancouver were the leading 
Canadian branches. Newark branch’s 
total for the eight months was twice 
that for the same period last year. 

R. Blair Price, Philadelphia, was the 
leading individual producer. 


During August, Great-West Life’s 
total assets passed the $400 million 
mark. 





Great Southern Names Two 

Great Southern Life of Houston has 
appointed Ransom A. Teeter, manager 
for southern Louisiana with headquar- 
ters at Baton Rouge, and Clyde M. 
Scales, manager for northeast Texas, 
with headquarters at Tyler. Mr. Teeter 
has been with the Equitable Society at 
Baton Rouge and Mr. Scales has been 
a successful producer associated with 
the Great Southern’s agency at Corpus 
Christi. 





AAMED FOR WORLD-WIDE SERVICE from branches 
located in more than 20 countries, including 50 offices 
in the United States, the SUN LIFE ASSURANCE COM- 
PANY OF CANADA has won universal recognition for the 
diversity of its comprehensive life insurance and annuity 


plans. The specific needs of men, women and children 


under widely differing circumstances are taken care of, 


and a variety of optional policy privileges offers valuable 


alternatives to safeguard the interests of the beneficiary. 


” 


More than One 
and a Half Million 
Policies in Force 








in 
<n 
































Press 


SUN LIFE ASSURANCE COMPANY 


“) OF CANADA 


C Da ? 





Asst. Medical Director of 


Northwestern Mutual Life 
Appointment of Dr. Arthur R. Zintek, 
Milwaukee, So an assistant medical 
director of Northwestern Mutual Life, 
has been announced by Dr. Gamber F. 
Tegtmeyer, company medical director. 
Dr. Zintek, who has been director of 
the preventable disease section of the 
Wisconsin State Board of Health, will 
enter the home office September 10. 
Dr. Zintek, a native of Milwaukee, 
was graduated from the Marquette 
University Medical School in 1934, and 
interned at Milwaukee County General 
Hospital. After engaging in private 
practice for six years at Durand, Wis., 
he joined the State Board of Health in 
1941 as a district health officer. In 1944 
he took a leave of absence to study 
poliomyelitis and other virus diseases 
at the University of Michigan, Ann 
Arbor. After receiving his master’s 
and doctor’s degrees in public health, 
he returned to the State Board service. 


Spaulder, Warshall & Schnur 


(Continued from Page 7) 


general insurance broker that we 
been getting the finest type of business. 
This business 
has been 


persists. The 
wonderful. The 
wanted’ has been 
negligible.” Speaking of the broker they 
say: “We know him; we live with him; 
we help him; and he helps us.” 


policies ‘not almost 


Sperry With J. C. Paige & Co. 


Thomas A. Sperry, Jr., who has been 
with The Prudential a couple of years 
and has completed its Group insurance 
training course, is now associated with 
John C. Paige & Co., 111 Broadway, 
New York City, where he has become 
assistant to the manager of .the life 
department, Philip W. Hall, Jr. 


have 


mortality 
number of 





You Will 


120 Boylston Street 





HEARTHSTONE INSURANCE CO. OF MASS. 
Boston 16, Mass. 


Are You on the Right Track? 
Are You Heading inthe Right Direction? 


Be....1f You Represent — 


5316 Sheridan Road 


COMBINED INSURANCE CO. OF AMERICA 


Chicago 40, Ill. 


COMBINED AMERICAN INSURANCE CO. 
2817 Maple Avenue 


W. CLEMENT STONE, President 
of the Combined Group 


Dallas 4, Tex. 

















Ae 


MUrray Hill 6-4445 


LIFE 











ANNUITIES 


M. L. 


GROUP 





CAMPS, 











General Agent 


DISABILITY BENEFITS 








110 East 42nd Street 
PENSION TRUSTS 
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Metropolitan Makes 
Wm. J. Barrett Secretary 


JOINED COMPANY IN YEAR 1923 





Was Third Vice President in Charge of 
Company’s Publication Division; 
is Career 





William J. Barrett, who has been an 
officer of Metropolitan Life since 1942, 
and associated with it since 1923, has 
been appointed the secretary of the com- 
pany. 

Prior to his appointment as secretary 
of the company, he was third vice presi- 
dent, and was in charge of the com- 
pany’s publication division, which assign- 
ment was continued among his duties 
when he became secretary, and in addi- 
tion was in charge of the policyholders’ 
service bureau of the company’s Group 
insurance division. The publication divi- 
sion assignment entails executive re- 
sponsibility for the Metropolitan’s huge 
publishing operation, and includes over- 
all supervision of the company’s periodi- 
cals and of its press relations activities. 


Long Association With Group 
Insurance 


For many years he was associated with 





WILLIAM J. BARRETT 


Group insurance, both through the func- 
tions of the policyholders’ service bureau 
and in direct contact with 
Metropolitan group-insured firms. As an 


outgrowth of this, he has gained wide 
recognition as an authority in manage- 
ment fields, especially in matters relat- 
ing to the industrial relations aspects of 
employer-employe Group insurance cov- 
erage. 

At the request of the Federal Govern- 
ment his services have been loaned by 
the Metropolitan at various times to the 
Government. He was associated with 
the late Edward R. Stettinius in the In- 
dustrial Advisory Board of the NRA, in 
1938 he assisted in organizing the War 
Resources Board, and in 1940 he served 
in the Raw Materials division of the 
Advisory Commission to the Council for 
National Defense. 

Mr. Barrett was born in Boston, 
Mass., on October 24, 1895, the son of 
John R. and Mary Lane Barrett. He 
was educated at Boston Latin School, 
and at the Massachusetts Institute of 
Technology, receiving his B.S. degree 
from the latter institution in 1916. He 
pursued graduate studies at the Whar- 
ton School of Business Administration of 
the University of Pennsylvania, receiv- 
ing his master’s degree in 1923. 

Started as Member of Policyholders’ 

Service Bureau 


He started with the Metropolitan in 
May of 1923 as a staff member of the 
Policyholders’ Service Bureau, and was 
made manager of the Policyholders’ 





Huber Agency Has Third 
Million Dollar Month 


The Solomon Huber Agency of 
Mutual Benefit Life in New York City, 
reports August paid for business of 
$1,012,000 on 36 lives, excluding annui- 
ties, term riders or group which the 
company does not write. This is the 
agency’s third million dollar month with 
practically all prodvction centered about 
Estatology, the estate planning pro- 
cedure of the group, and annual reviews 
of established clients. 





Service Bureau in 1933. 

In 1942 he was appointed an officer 
of the company with the title of as- 
sistant secretary. His further advance- 
ment to assistant vice president came in 
1944, and to third vice president in 1947. 
He was appointed secretary of the com- 
pany on August 28, 1951. 

Mr. Barrett resides in Darien, Conn. 
He is a member of the University Club, 
New York City; Wee Burn Ciub, 
Darien; Life Insurance Association of 
America; and the Chamber of Commerce 
of the State of New York; he is a trus- 
tee of Old Sturbridge Village, Stur- 
bridge, Mass., and of America House, 
New York City, and is an honorary sec- 
retary of the Massachusetts Institute of 
Technology. 








in @ series of advertisements outlining advantages enjoyed 
NUMBER ONE by field underwriters of the Equitable Life of lowa 


SCREENED FOR 


SUCCESS 


I ield underwriters of the Equitable Life 
of lowa are carefully screened to make sure that 
they have selected a field of endeavor for which 
they possess abilities and aptitudes conducive to 
success. The most scientific selection processes 
available are employed for this purpose in order 

* that only those individuals clearly adapted to field 
underwriting will be accepted for training. In this 
way, the chances for successful careers are greatly 
enhanced for those who qualify for contracts with 


the Equitable of lowa. 


Life Insurance Company 
OF OWA 


FOUNDED IN 1867 IN DES MOINES 
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age is required. 











Baltimore Detroit 
Chicago Hartford 
Cincinnati Honolulu 
Cleveland Lansing 





! Also licensed in the Dist. of Columbia, Arizona, Delaware and Idaho. 


Foreign travel coverage is only one of the many 
features of Manufacturers Life policy contracts. 

World-wide experience in underwriting — plus the 
advantage of branch offices in over 30 countries — 
makes the Manufacturers Life an ideal company 


in which to place cases where foreign travel cover- 





CONTACT ONE OF THESE BRANCHES FOR MORE INFORMATION 





Los Angeles Portland 
Newark Saginaw 
Philadelphia San Francisco 
Pittsburgh Seattle 


YOUR OWN COMPANY FIRST... THEN 


THE 


MANUFACTURERS 
INSURANCE Bias COMPANY 
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Henry Rice, Connecticut 
Mutual, Retires Sept. 4 


NOTED IN ACTUARIAL CIRCLES 





Joined Company in 1905; Overseas Cap- 
tain in Red Cross in World War I; 
His Many Activities 





Henry I. B. Rice, vice president, Con- 
necticut Mutual Life, will retire Sep- 
tember 4 after 46 years of service. 

Mr. Rice joined the company ’s actu- 
arial department in 1905 after receiving 
his B.A. and M.A. degrees from Yale 
University. He was advanced to assist- 
ant actuary in 1911, associate actuary in 
1917, actuary in 1923, and vice president 
and actuary in 1931. In 1946 Mr. Rice 
was named vice president of the com- 
pany. He is a Fellow in the American 
Society of Actuaries. 

When the Connecticut Mutual decided 
to move from its Main Street location, 
Mr. Rice was a member of the building 
committee which was in charge of the 
construction and planning of the pres- 
ent home office at 140 Garden Street, 
completed in 1926. He was chairman 
of the committee when the large wing 
was added to the company’s building in 


1940. 


Comment of President Fraser 


In announcing Mr. Rice’s retirement 
under the company’s — retirement 
plan, President Peter M. Fraser of Con- 
necticut Mutual said, “My association 
with Mr. Rice goes back more than a 
quarter century. Many times, particu- 
larly during the past 20 years, I have 
had occasion to consult with him about 
difficult problems and found that I could 
always depend on him for a sound opin- 
ion based on a forthright and unbiased 
analysis of the situation. 

Mr. Rice is an incorporator of the 
Connecticut Institute for the Blind. His 
watercolors have been exhibited at the 
National Academy Galleries and the 
Wadsworth Atheneum, among other 
places, and he is a member of the Con- 
necticut Watercolor Society. He is a 
member of the Hartford Golf Club, the 
Farmington Curling Club and the Yale 
Club of New York. 

During the first World War Mr. Rice 
served overseas as a captain in the 
American Red Cross. 


Karl Gumm, National Life, 
On Western Agency Trip 


Montpelier—Karl G. Gumm, superin- 
tendent of agencies, National Life of 
Vermont, left September 2 on an exten- 
sive agency trip which will take him 
to the West Coast agencies of the com- 
pany in Seattle, Portland, San Francisco, 
Los Angeles, San Piero, Phoenix and 
Kansas City. Mr. Gumm will return to 
the home office on September 30. Dur- 
ing his trip he will attend the NALU 
convention in Los Angeles where he 
will preside at the company’s dinner 
which is to be held at the Biltmore 
Hotel on September 20 for nearly 100 
National Life representatives who will 
attend the convention. Mr. Gumm also 
plans to participate in a series of sales 
and agency meetings during his visits 
to the company’s various agencies. 
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facalian: Life Nestes 
New Agency Managers 


FOR ALBANY AND PROVIDENCE 





Charles B. Norton Heads Albany 
Agency; Dandridge M. Gray, New 
Providence Mgr.; Their Careers 





President James A McLain of Guard- 
ian Life has announced the appointment 
of new managers for the company’s 
agencies in Albany, N. Y., and Provi- 
dence, R. I. Charles B. Norton will head 
the company’s Albany 
Dandridge M. Gray takes over the du- 


agency and 


ties of manager at Providence. 

Mr. Norton is a native of Philadel- 
phia, and attended St. Bernard’s School 
in New Jersey and New York Univer- 
sity. He served in the Naval Air Corps 
during World War II, and worked in 
the legal departments of both the Penn- 
sylvania and the Baltimore and Ohio 
Railroads after his separation from the 
service. He entered the life insurance 
field in New York City in September, 
1947, and has had both field and super- 
visory experience there. A member of 
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the Life Underwriters Association and 
the Downtown Athletic Club, he has also 
been active in organization work with 
the Boy Scouts of America. 

Mr. Gray, Guardian’s new manager 
at Providence, is a native of Connecti- 
cut and was educated in the Bronxville 
schools and Deerfield Academy. He 
joined the U. S. Navy in 1942 after 
graduating from Ambherst, and served 
until the end of hostilities. 

He entered the life insurance field in 
June, 1946, and has served in both field 
and supervisory capacities in New York 
City. He is a member of both the Life 
Underwriters Association and Supervi- 
sors Association of New York City, and 
has been active in the Junior Chamber 
of Commerce and the Amherst Club of 
New York. 








“Let's do our good turn for the day... tell him where the old 
man’s hiding!” 


Bankerslifemen Get Results 


From. Doing 


Good Turns 


We’ve all heard often “one good turn deserves another” and 
that is what happens with typical Bankers/ifemen. They do 
good turns and have good turns done for them. 


As a result of thorough training and careful supervision, 
Bankerslifemen learn to be very sure that their recommen- 


dations will be “good turns” 
It pays off for them. 


for their prospects and clients. 


Because typical Bankerslifemen do make sound recom- 
mendations always, they are the kind of life underwriters 
you like to know as friends, fellow workers or competitors. 


BANKERS 


DES MOINES, 


COMPANY 
1OWA 





General Agent Penn Mutual 
In the Milwaukee District 


DUSTIN MILLER 


Dustin Miller has been appointed gen- 
eral agent for Penn Mutual Life in 
the Milwaukee and southeastern Wis- 
consin area, it is announced by D. Bobb 
Slattery, vice president and superin- 
tendent of agencies. Paul H. Kremer, 
who for 30 years had served as Penn 
Mutual’s general agent in Milwaukee, 
will continue as associate general agent. 
The company has had an agency in 
Milwaukee since 1867. It was inactive 
from 1907 to 1915, when it was reacti- 
vated by Mr. Kremer. 

Dustin Miller has been in Penn Mu- 
tual’s Peoria, IIl., office for 12 years, 
where he was active in insurance and 
civic circles. He was the first president 
and charter member of the Junior Cham- 
ber of Commerce, and has been president 
of the Child and Family Service. Dur- 
ing 1950 and 1951 he has been president 
of the Peoria Association of Life Un- 
derwriters. Since 1943 he has regularly 
qualified for the company’s Quarter Mil- 
lion Dollar Club. Native of Harvey, 
Ill, and graduate of University of IIl- 
nois, he is a veteran of World War II, 
hz wving seen 26 months of active sea 
duty in both European and Pacific Cam- 
paigns. He is a reserve lieutenant in 
the navy. 
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Woodward, Ryan, 
Sharp & Davis 
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41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 
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John A. Mayer to Leave 
Life Insurance Ranks 


STAYS ON RELIANCE BOARD 


Was Former Officer of Penn Mutual 
Life; Naval Personnel Experience 
on Legion of Merit 


President John A. Mayer of the Re- 
liance Life, in a letter to that company’s 
representatives, said in discussing the 


change in control of the company: 
“When this transaction has been com- 

pleted I expect to resign as president of 

the Reliance to accept a position outside 





JOHN A. MAYER 


of the life insurance field, but I plan 
to continue as a director of the Re- 
lance.” 

Mr. Mayer, son of a local banker in 
Terre Haute, Ind., and a graduate of 
Indiana State High School, spent four 
years at Wharton School, University of 
Pennsylvania, where he became one of 
the university’s outstanding graduates, 
winning highest honors and engaging in 
many college activities. Among other 
things he was president of the Inter- 
fraternal Council. 

His Career With Penn Mutual 

Joining Penn Mutual Life in the sales 
research department he then became 
assistant to Gordon A. Hardwick who 
was vice president and comptroller. After 
experience in various management plan- 
ning functions he was appointed as- 
sistant secretary (in 1936). He was as- 
signed to duties in connection with a 
study of operations of all phases of the 
company’s business which had been or- 
dered by President John A. Stevenson. 
In 1939 he was appointed assistant to 
President Stevenson, work being in 
connection with the company’s reorgan- 
ization plan. 

In January, 1947, he was elected secre- 
tary of the company, becoming respon- 
sible for supervision of accounting, bud- 
getary control, auditing, purchasing and 
general service functions. He became a 
member of the company’s coordinating 
committee. 

Naval Officer Procurement Activities 

Mr. Mayer spent four years in Washing- 
ton during World War II, his experience 
resulting in the Navy’s awarding him the 
Legion of Merit. He was director of 
Officer Procurement field Offices having 
responsibility for the establishment and 
operation of offices through which more 
than 200,000 wartime officers were com- 
missioned. In November, 1944, he be- 
came management advisor to Chief of 
Naval Personnel and Administrative 
Officer of the Bureau of Naval Person- 
nel. There were 30 officer procurement 
field offices throughout the nation. 
Navy he was a com- 


When he left the 
mander. 

Mr. Mayer has had many University 
He is an as- 


of Pennsylvania activities. 


W. O. Menge To Be Responsible 


For Reliance Top Direction 


To Have Assistance and Counsel of Henry F. Rood; Geo. E. 
Langreth To Be Executive Vice President 


In a letter to general agents, agents, 
home office and branch employes of the 
Lincoln National Life, President A. J. 
McAndless of the Lincoln National said 
that if the stock purchase method is 
followed in the Lincoln National-Re- 
liance Life negotiations for control of 
Reliance a recommendation will be made 
to the board of directors of the Reliance 
to elect Walter O. Menge as oadsaduals 
and a director of the Reliance. Mr. 
Menge will continue to be the first vice 
president of the Lincoln, but will have 
additional responsibility as president of 
the Reliance. It is planned that with the 
assistance and counsel of Henry F. 
Rood, second vice president and actuary 
of the Lincoln Mr. Menge will be re- 
sponsible for the top direction of the 
Reliance. George L. Langreth, now vice 
president and a director of the Reliance, 
will become executive vice president 
and be the principal officer of the Reli- 
ance resident in Pittsburgh. All other 





HENRY F. 


ROOD 


officers and employes of the Re‘iance 
will continue in their present capacities. 
Walter O. Menge Career 

Walter O. Menge became associated 
with Lincoln National Life in 1937 as 
associate actuary after having been on 
faculty at the University of Michigan 
where he taught actuarial science. Dur- 
ing his University career, Mr. Menge 
acted in a consulting capacity for a 
number of life insurance companies and, 
in addition, was consulting actuary for 
the Michigan State Insurance Depart- 
ment. Six years after joining Lincoln 
National, he was named second vice 
president, In 1945 he was promoted to 
vice president and in 1951, first vice 


sociate trustee of the university and has 
been chairman of several alumni cam- 
paigns. He is a member of the Univer- 
sity of Pennsylvania’s board of business 
education. He was secretary, too, of the 
Hoover Commission’s Policy Committee 
on Federal Personnel Management. 

While in Philadelphia Mr. Mayer was 
a trustee of Lankenau Hospital, and 
was for three years chairman of the 
home office group of life companies for 
the Philadelphia) Community Chest 
Drive. He belonged to many clubs in 
Philadelphia. He is a former director of 
United Firemen’s Insurance Co. 

Mr. Mayer was elected president o 


Reliance Life, April, 1949. 


= 





president. He is the author of a text- 
book on life insurance mathematics, has 
written numerous scientific papers for 
the insurance industry, and has been 
active in many insurance organizations 


Fabian Bachrach 
MENGE 


WALTER O. 


such as the American Life Convention, 
the Life Insurance Association of 
America and the Society of Actuaries. 
Mr. Menge was born in Buffalo, N. Y., 
and attended Wayne University and the 
University of Michigan where he re- 
ceived his Ph.D. degree in 1931. He is 
a Phi Beta Kappa, a Fellow of 
Society of Actuaries, and has served ;¢ 
a member of the joint committee Pes 
preparation of C.S.O. Monetary tables, 
the joint committee for the American 
Institute of Actuaries, and the Actuarial 
Society of America for the preparation 
of Industrial monetary tables, and on a 
special committee for the education and 
training of Actuaries. 


Henry F. Rood’s Career 


Henry F. Rood was graduated from 
Oberlin College with a B.A. degree and 
later earned an M.A. degree in actuarial 
mathematics at University of Michigan. 
fe was a member of actuarial depart- 
ment of Travelers Insurance Company 
for two years before joining Lincoln 
National Life in 1931. He served as a 
member of the reinsurance department 
and the actuarial department before be- 
ing named as assistant actuary in 1938. 
Five years ago Mr. Rood was named 
actuary, Ordinary department, and in 
1949 became second vice president. He 
served in the Navy during the War, 
attaining rank of lieutenant commander. 
Mr. Rood has been a member of the 
joint committee on Premium Taxation 
of the Life Insurance Association of 
America and the American Life Con- 
vention, and has served as _ secretary- 
treasurer of the Society of Actuaries 
since its organization in 1949, 


JOSEPH SPREMULLI NAMED 

Joseph Spremulli, for 21 years a staff 
manager in The Prudential’s Jackson- 
ville district office, has been named dis- 
trict manager at Greenville, S. C. He 
succeeds George H. Jackson, who has 
retired. Before going to Jacksonville. 
Mr. Spremulli served as agent and staff 
manager in Norfolk, Va. He is a veteran 
of more than 25 years of Prudential 
service. 





Lincoln Acquires Reliance 


(Continued from Page 1) 
more than 600 life insurance companies 
in the United States. 
Lincoln Has More Than $4 Billion 
in Force 


The Lincoln National was organized 


in 1905. It has over $4,000,000,000 insur- 
ance in force and assets in excess of 
$470,000,000. It has trebled in size with- 


in the past decade and now ranks tenth 
in size on the basis of insurance in force. 
Combined capital and surplus of the 
Lincoln totaled $48,000,000 as of Decem- 
ber 31, 1950. It operates through 1,400 
sales representatives with sales offices in 
100 cities. Employes total about 1,000. 

Mr. McAndless stated that if the Lin- 
coln is successful in purchasing the stock 
of Reliance it intends to continue to 
operate in Pittsburgh as a separate com- 
pany on essentially the same 
heretofore. It is “Tomah that close co- 
operation between the two companies 
will bring advantages to both groups of 
policyholders, agents and employes. 
Classes of business sold by the two com- 
panies are similar in many respects and 
although both companies operate in 
many territories, the agencies supple- 
ment each other with only slight over- 
lapping. 


Mellon Bank Owns 53% of Reliance 


toc 


The Mellon National Bank and Trust 
Co. owns 53% of the stock of the Reli- 
ance which it acquired through a merger 
with the Union Trust Co. of Pitts- 
burgh. The Mellon National Bank and 
Trust Co. and other large stockholders 
favored this sale bec: aUuse they believed 
that the purchaser of the Reliance should 
not only have broad experience in oper- 
ating a life insurance company but 
should possess a high degree of trustee- 
ship in dealing with its policyholders, 
employes and agents. 

In a letter to Lincoln National's field 
force, President McAndless pointed out 
that Reliance Life has issued personal 
accident and health insurance for many 
years and will make available to the 
Lincoln a staff trained in the sale and 
administration of that business. Lincoln’s 
entry into that field may be announced 
shortly. 


basis as 


New “10-24” Group Plan 

\ “package” plan, combining Group 
life insurance with the prepaid health 
benefits of California Physicians’ Serv- 
ice, soon will be offered for the first 
time in Northern California to em- 
ployed groups of ten or more epic 

The Group life insurance, as well % 
Group insurance for accidental death 
and dismemberment, will be provided 
by West Coast Life. 

Until a recent revision in State of 
California law, Group life insurance was 
limited to employed groups of 25 or 
more persons. The new law, which 
becomes effective September 22, drops 
the minimum employe requirement to 
ten. 


Bronx Branch “Jamboree” 


Herbert W. Corbin, public relations 
vice president of the Bronx Branch of 


the Life Underwriters Association of 
the City of New York, Inc., announced 
that the Bronx Branch will hold a 
“Dutch Treat Jamboree” at the Hotel 


Evans, Loch Sheldrake, N. Y., on 
September 14, 15 and 16. 

Reservations may be made by writing 
M. Lindy Lindenbaum, president of the 
Branch, at 281 E. 204th Street, Bronx 
67, N. Y. The rate per person is $18 
beginning with dinner on the 14th and 
concluding with dinner on the 16th. 
Wives, families and non-members are 
invited. 


ASST. ACTUARY SOUTHWESTERN 

Appointment of W. R. Battle as an 
assistant actuary of Southwestern Life 
of Dallas is announced by James Ra'ph 
Wood, president. 
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Insurance Section of Pan-American Home Office 
Bar Assn. to Meet Here —_ Building Nears Completion | ¢19 wonthly Income Disability Substandard—600°% Mortality 


The new home office building of Pan- 
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structure will be formally 


at Luncheon; Program The six story ; M j 
BO’ dedicated on January 7 next as the e 
: : Sse 
The meeting of the Section of Insur- opening ceremony of Pan-American’s 
. International Dedication Convention. It € 
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ance L: > ric ar Associa- 

ance Law of the American Bar Asso 1 is expected that almost the entire field 

tion begins on September 17 at Roose- organization of the company will be pe 

velt Hotel in New York City. On that present to take part in the ceremonies. Ba 
° >. + =. 1 ° : — ail 

day a luncheon will be held at which Pan - American will be celebrating its AGENCY MANAGER Jil 







J : 5 - 40th anniversary, the successful comple- 
Judge Albert Conway of the Court of tion of a ten year mutualizing program 
Appeals of the State of New York, and as well as dedication of the new home ASSURANCE ComMPANY 
former New York State Superintendent office building. It is also anticipated that 
the Pan-American will have over a half- | 
. ; . billion dollars of insurance in force by tt 
other important feature of the first day’s January, 1952. DAVID A. CARR, President MICHAEL A. WILTON, Vice President 
meeting will be a panel on “Trial Tac- The building will have more than 100,- 
000 square feet of working space, plus a 
cafeteria, patio, recreation rooms and 
large auditorium. 
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of Insurance will be guest speaker. An- 














tics.” 
The meetings are not confined to 





wee elk em nadie narra Continental at Chattanooga Franklin Names C. P. Gish 
mut a egitimately interestec sur- 7 : ‘ é : ; : ; . s e 
ance are welcome, which includes lunch- 1950, Hugh A. Mullins, New York City; RE AER HE ERE eee Regional Sales Director 


Role of the Adjuster in Inland Marine the Stanley Lachman Insurance Co. 


eon attendance. Reservations for the Insurance, William M. Mortimer, New _ 
eneral agents at Chattanooga, Tenn. : ee 
luncheon of September 17 and dinner of — York City. 8 8 Se, agencies for Guarantee Mutual Life has 


September 18 can be mi ide through Ray- Taserance Law Dentticn. ail Pee Life department operations will be under een named regional sales ‘director in 
mond N. Caverly, vice president and dure, Forrest A. Betts, Los Angeles, the direction of James C. Caldwell, who Nebraska and South Dakota for the 
general counsel of Fidelity & Casualty ¢hairman: Panel on Trial Tactics, Chief joined the agency effective with the ap- Franklin Life of Springfield, Ill, ac- 


Charles P. Gish, formerly director of 


who is local chairman of the association’s Judge John T. Loughran, Court ar Ap- _ pointment. cording to an announcement by Chas. 
entertainment committee. | : peals, State of New York, moderator. Mr. Caldwell, former district agent of | E. Becker, president. 

Clarence W. Heyl, Peoria, Ill, is pre- Oy panel: Francis X. Busch, Chicago; Connecticut Mutual, has been an out- Well known in both life insurance 

siding chairman at all the meetings. Harry Gair, Theodore Kiendl, New standing Chattanooga producer for the field and home office circles, Mr. Gish 

The Program York; Oscar J. Brown, Syracuse; Lon past five years. He is active in civic entered the business in 1929 with the 

; ; ; _ Hocker, Ir., St. Louis; Raoul D. Ma- affairs as a member of the Jaycees and Aetna Life. His progress with that 

Speakers at the meetings with titles of gana, Los Angeles. the Good Government League. company was outstanding and he served 


successively as manager of his district 
office, agency supervisor of the Kansas 
City office, assistant general agent and 
associate general agent. He left Aetna 
to join the Guarantee Mutual Life home 
office as assistant director of agencies, 
and three years later was promoted to 
director of agencies. 

While associated with that company 
he established their advanced school of 
training for agents. He originated the 


their talks follow: 

At automobile insurance law meeting, 
Tames B. Donovan, chairman: Loading 
and Unloading, Allan P. Gowan, Glens 
Falls, N. Y.; Compulsory Automobile In- 
surance, Henry S. Moser, Chicago. 

Aviation Insurance Law forum, George 
W. Orr, New York City, chairman: The 
Admissibility of Testimony of Govern- 
ment Investigators in Negligence Cases, 

























George A. Smith, Atlanta; Legal Impli- ‘ : ; 2 : 

cations of Agricultural Aviation, Peter } An action-packed drama that drives home company’s Accident, Sickness and Hos- 

1. McBreen, New York City; 1951 Status j) the benefits of complete coverage. pitalization policies, and supervised the 
training schools on that type of cover 








of the Rome and Warsaw Conventions, 
George W. Orr. 

Life Insurance Law, Tom Leeming, 
Chicago, chairman: The Lawyer and 
Business Life Insurance, Daniel J. 
Reidy, New York City. 

Regulation of Insurance Companies, J. 
Roth Crabbe, Columbus, O., chairman: 
The Case for State Supervision, Com- 
missioner Artemas C. Leslie, Pennsyl- 
vania. 

Fidelity and Surety Insurance Law, 
Alexander M. Heron, Washington, D. C 
chairman: Cumulative Liability under 
Surety Bonds, E. Vernon Roth, New 
York City; Problems of Bid Surety Re- 
fusing to W rite Performance Bond, Fred 
G. Stickel, Jr., Newark. 

Fire Insurance Law, Ambrose B. Kelly, 
Providence, chairman; Statutory Fire 
Policy, Commissioner Robert Crichton, 
West Virginia; Current Status of Fire 
Insurance Annotations, M. L. Landis, 
Van Wert, O. 

Workmen’s Compensation and Em- 
ployers Liability Insurance Law, L. 


Carey, Detroit, chairman: Employers \ 
, 





age. 

Mr. Gish is a graduate of Life Insur- 
ance Agency Management Association 
School, and has served as president of 
five different Life, Accident & Health 
General Agent and Managers Associa- 


READY MONEY "ae 
In his association with the Franklin 


Life, Mr. Gish will direct agency de- 
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velopment in the states of Nebraska and 
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South Dakota. 
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Lincoln National Names 


Two New General Agents 


Appointment of two new_ general 
agents for Lincoln National Life was 
announced by Cecil F. Cross, vice presi- 
dent and director of agencies. Burton 
C. Lillis, Jr., has been appointed gen- 
eral agent at Vallejo, Calif., and Wil- 
liam M. Quinlan, Jr., general agent at 
Wichita, Kan. The Vallejo agency will 
be known as B. C. Lillis, Jr.. and As- 
sociates, and will be located on Marin 
Street in Vallejo. The Quinlan agency 
will make its offices in the Union Na- 
tional Bank Building in Wichita. 

Mr. Lillis joined Lincoln National in 
1946 as a special representative in Vallejo 
COVERS and in 1949 was promoted to district 
UNEMPLOYMENT agent there. A graduate of the U.S. 
Naval Academy at Annapolis, Mr. Lillis 
is a retired Lieutenant Commander, a 
veteran of ten years service. He is active 
in Kiwanis, the Naval Academy Alumni 
covers ee ki Vallejo Chamber of Sy 
nub ane ollowing four years service in the 

Air Force, Mr. Quinlan entered life 
underwriting in 1945 in Topeka,: Kan. 
Three years later he was promoted to 
supervisor of the company’s Wichita 
agency. He is a vice president of the 
Wichita Association of Life Under- 
writers, chairman of the Association’s 
LUTC and Membership committees and 
on the committee on Publicity and Ed 
ucation. 













































The sales plan that 
develops larger pre- 










mium... greater 








commission. Another 






Liability for War Injuries, John J. 
Wicker, Jr., Richmond, Va. 

Casualty Insurance Law, David J. 
Kadyk, Chicago, chairman: Manufactur- 
ers Liability to Consumer, Professor 
Robert Miller, Syracuse U niversity; Lia- 
bility for Explosion Resulting from De- 
livery of Fuel to Defective Installation, 
John R. Baylor, Lincoln, Neb. 

Compulsory Non-Occupational Disabil- 
ity Benefits, Leslie P. Henry, Boston, 
chairman: Appraisal of New York Dis- 
ability Benefits after One Year, Burton 
\. Zorn, New York City; H. Powell 
Yates, assistant general counsel, Metro- 
politan Life; Harry G. Waltner, Jr., 
New York City. ; 


Marine and Inland Marine Law 


reason why General American 





Lifemen are in business always. 
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Marine and Inland Marine Insurance 
Law, Edward G. Dobrin, Seattle, chair- 
man: Sundry Observations on General 
Average, Including York-Antwerp Rules, 
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David Marks, Jr., Has 
Big 1951 Production 


PAYS FOR $3,500,000 IN 7 MONTHS 








N. E. Mutual General Agent to Attend 
MDRT Meeting for Ninth Consecu- 
tive Year; Also NALU Gathering 





David Marks, Jr., CLU, general agent 
of New England Mutual Life in New 
York, who has personally paid for over 
$3,500,000 of life insurance (exclusive of 
term and group) in all companies for the 
first seven months of 1951, now has to 
his credit nine consecutive years as a 





DAVID MARKS, JR., CLU 


life and qualifying member of the Mil- 
lion Dollar Round Table and has already 
earned his 10th year’s qualification. 

Mr. Marks left for the Pacific Coast 
on August 29 for a combined business 
and pleasure trip and while there will 
attend the annual convention of the 
National Association of Life Underwrit- 
ers in Los Angeles and the Million Dol- 
lar Round Table conference in Coronado. 
He is a member of the NALU nominat- 
ing committee, its law and legislation 
committee and of the committee on co- 
operation with attorneys. These activi- 
ties will keep him plenty busy at the 
convention. His attendance at the 
MDRT gathering will mark his ninth 
consecutive year. 

Early this year Mr. Marks became the 
exclusive general agent of the former 
Freid & Marks Agency at 17 East Forty- 
second Street. So far in 1951 the agency 
has averaged better than $1,000,000 a 
month of paid-for business, exclusive of 
Term and Group, and the expectation 
is that 1951 will be the biggest year in 
the agency’s history. 

Personally Mr. Marks has had an 
average production of $5,000,000 a year 
for the past ten years, excluding Group 
insurance. A specialist in pension trust 
and business insurance, he has _ been 
much in demand this year as a speaker 
on these subjects before legal, account- 
ing and insurance groups. 


Prudential Promotes Boone 

Jack Boone, assistant manager in 
charge of the Santa Barbara agency 
office of the Prudential in Calif., has 
been promoted to associate manager of 
the Jack White agency in Los Angeles. 
A native of Redlands, Calif., Mr. Boone 
attended schools there including the 
University of Redlands. 

_ Joining Prudential as an agent at the 
San Bernardino district office in 1938, he 
transferred to the Jack White agency in 
Los Angeles in 1946. The following year, 
he was promoted to assistant manager, 
and in May of this year, established the 
new Santa Barbara agency office. 


United States Life Issues 
Two New Policy Contracts 


United States Life has brought out 
two new policies, a Life-Paid up at 65 
and a Mortgage Protection plan. The 
Life-Paid up at 65, which rounds out 
the company’s limited payment life port- 
folio, was developed to answer field re- 
quests for a plan which: (1) becomes 
paid up at the insured’s age 65, regard- 
less of age of issue, and (2) can be 
coupled with income riders to complete 
the development of the insured’s pro- 


gram under the “Social Security” ap- 
proach. The new Life-Paid Up at 65 
features a special endowment option, 
and is being offered at very attractive 
rates for all qualified ages. 

United States Life has also made 
available a new policy called the ‘“Mort- 
gage Protection Plan.” This offering is 
a low-cost monthly reducing policy which 
is designed in five convenient terms 
from 10 to 30 years to fit usual mortgage 
protection requirements. It will be is- 
sued from ages 20 to 60, and will be 
convertible prior to age 60. Waiver of 
premium benefit will also be available 
under the new plan. 





JANIS TO NEW ORLEANS 


J. I. Janis, former Louisiana super- 
visor for Life and Casualty of Tennes- 
see, has been appointed district manager 
of the company in the newly organized 
New Orleans district No. 2, with offices 
at ‘New Orleans, La. 

Mr. Janis became associated with the 
company in 1938 as an agent in the Baton 
Rouge district. He subsequently became 
special agent and superintendent of that 
district. A year ago he was named state 
supervisor. 








To Life Underwriters... 


You can create new business and increase present 
volume by persuading your clients to finance their Life Insurance Premiums through 
THE CHASE LIFE INSURANCE-PREMIUM BUDGET PLAN, 


1. Your client signs a note for the total 
amount he would usually pay at 
the quarterly rate to carry his life 


insurance for one year. 


2. The Chase pays your client’s premi- 
ums for a full year in advance. 


PRINCIPAL FEATURES: 


3. Your client repays the Chase in 
convenient 
over a period of one year, at the 


monthly installments, 


same total cost, in most instances, as 


his insurance charges would be if 
he paid them on a quarterly basis. 


Our folder, THE CHASE LIFE INSURANCE PREMIUM BUDGET PLAN, is 
available in quantities to underwriters for distribution to their policyholders. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


52 Cedar Street 


Member Federal Deposit Insurance Corporation 


Consumer Credit Department 


Telephone HAnover 2-6000 


New York 15 
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A J McAndless the reinsurance field. That the company 
e Ue / intended doing so was first announced 
(Continued from Page 3) by Franklin B. Mead at meeting of the 
‘ medical section of American Life Con- 
i : , vention in 1917. Most of the reinsur- 
ties. In 1919, while Mead was talking ance of life company risks in this coun- 
with McAndless, the former discussed try had been done by the foreign 
the Lincoln National’s home office and reinsurance companies, especially the 
Barlow, Munich Re. of Germany. The Munich 
was then the largest reinsurance com- 
5 : a acer 
had been killed. Others who succeeded Pany [” dhe world. Iis foreign manage 
him had not measured up to the com- Carl Schreiner, sometimes called the 
pany’s expectations and Mead asked Mc- father of reinsurance, one of the most 
Andless, “How would you like to work dynamic and successful insurance men 
SE ET Re . in the world, Schreiner had close rela- 
‘ane : Pee : tions with many of the top insurance 
McAndless joined Lincoln National in men in the United States as well as in 
1919, becoming head of its home office other parts of the world. 
When World War I and the sub- 
marines began to cut down American 





underwriting situation. Dr. 
medical director of the Lincoln National, 


underwriting department. Later, he was 


placed in charge of the reinsurance de- hae : uae : 

ngs shipping the companies domiciled in the 
partment. He was elected secretary anc enemy countries and having United 
in 1930 vice president. In 1934 he be- States branches were liquidated and 


taken over by the U. S. Property Cus- 
todian. These foreign reinsurance com- 
: , ; ‘ : panies had been operating by contracts 
dent. When he relinquished his duties j which they assumed a percentage of 
as head of reinsurance division L. J. the risk over the limit the ceding com- 
Kalmbach, later to be elected president pany was carrying. If a company ac- 
of Massachusetts Mutual Life, succeeded cepted a risk which it wanted a rein- 
. Sh eae ete . ~—s surance company to assume completely 
him as chief reinsurance director of the Munich and other foreign companies 


came first vice president, in 1936 execu- 
tive vice president and in 1939 presi- 


Lincoln. would not be interested. 
How Company Entered Reinsurance Pittsburgh Life and Trust 
iel = = * 
[his tradition was broken by the 


It has often been asked in executive Pittsburgh Life and Trust which would 


circles how the Lincoln came to enter accept an entire risk irrespective of 














\ Total blindness due to injury now gets 
e 
- \ standard from Continental 


4 | 
More difficult is blindness Assurance . . | 


due to disease. Most cases \ provided (1) it has existed for at 


complications. \ 


qualify at regular rates... \ least two years (2) applicant | 

Provided disease accountable ‘ _ is atleast 20 years old | 
is without general and (3) well adjusted. 

implications or systemic \ | 

| 

| 








MORE INSURANCE TO MORE PEOPLE IS EVERLASTINGLY OUR GOAL 
“se - \ 


© ORDINARY Continental 
© GROUP ie = =€6©Assurance Company 


@ GROUP PERMANENT 310 S. Michigan Ave., Chicago 4 
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whether the original writing company ance departments and insurance compa- 
retained any part of it. The Pittsburgh nies which made the recommendations 
Life & Trust had started doing this in_ resulting in legislative amendments 
a_ small way and was expanding in that bringing a new mortality table—Commis- 
direction when the company had a_ sioners’ Standard Ordinary—which has 
change in ow nership, complications arose replaced the one used for so many years 
and eventually it failed. The policyhold- by the companies. ; 





ers, however, did not lose a cent as the Mr. McAndless was on the committee 

Metropolitan Life reinsured the Pitts- appointed to fix a valuation on the stock 

burgh Life & Trust. of Pacific Mutual Life in reference to 

Franklin B. Mead had for sometime mutualization plan of the company. This 
been a close student of the reinsuraftce committee was appointed by George | 
scene. He thought the Pittsburgh Life Willard Smith, chairman of New Eng- 4 
& Trust’s advanced ideas about reinsur- land Mutual Life when he was presi- i 
14 


ance were good ones and when it looked dent of LIAA and the Chancellor of 
as if the enemy alien companies would University of Southern California. 
be liquidated and the Pittsburgh Life & Mr. McAndless is a trustee of the § 
Trust would be out of the picture for University of Michigan Alumni Fund, a 
the time being, Mead and President Hall member of the Actuarial Advisory Com- 
saw what looked like a good spot where’ mittee of the Veterans Administration 


the Lincoln National could expand and Bureau, and member of the Tavern Club, ; 
at the same time help a lot of other Chicago; Fort Wayne Quest Club, Uni- 
companies in the process. versity of Michigan Club of Fort Wayne. 


President McAndless_ said to the He is chairman of the board of directors 
writer: “The reinsurance business of the of Magnavox Co. and Fort Wayne Na- 
Lincoln National has been a tremendous tional Bank. He was president of the 
help in improving the economic’ status Fort Wayne Country Club from 1938 to 
of the agents, in my opinion, and has 1946; president of Fort Wayne Chapter 
added to their income.” of American Red Cross; former vice 

Has Many Activities president of the Fort Wayne Chamber 
_ Mr. McAndless has held numerous of Commerce. He is a director of Allen 
important posts in the industry. He is a County Cancer Society. His hobbies in- 


former president of American Life Con- clude etchings and educational books. 
vention and of the old Institute of Ac- He reads considerable history and_ bi- 
tuaries. He is on LIAA and ALC Joint ography. 

Committee on Federal Taxation of Life Mr. and Mrs. McAndless have a son, 


Insurance Companies, formerly being its Hugh, 20, who is attending Hanover 
chairman, and he was on the committee, College. Mrs. McAndless was Maureen 
consisting of representatives of insur- Gordon of Fort Wayne. 
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Don’t Be BLIND 
To The Fact That 


FOR CONTINENTAL'S BEST 
THROUGH 
THE BEST IN CONTINENTAL 
YOU MUST SEE 


H. MALCOLM TEARE 


General Agent 


National Leader 
CONTINENTAL ASSURANCE COMPANY 


Chicago, Illinois 


500 FIFTH AVENUE TELEPHONE 
New York 18, N. Y. LOngacre 4-8130 




















Are You on the Right Track? 







You Will Be....1f You Represent — 


120 Boylston Street Boston 16, Mass. 5316 Sheridan Road 





Are You Heading inthe Right Direction? 


HEARTHSTONE INSURANCE CO. OF MASS. COMBINED INSURANCE CO. OF AMERICA COMBINED AMERICAN mee oy co. 


W. CLEMENT STONE, President 
of the Combined Group 





Chicago 40, Ill. 2817 Maple Avenue las 4, Tex. 
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(Front Row) Wilfred E. 
of Life Underwriters; 


fiance, 
Metropolitan Life; Mms. 


Metropolitan Life. 


(Second Row) Guillaume M. 
General Insurance Co.; 
melle, chief of legal section, Le Nord; 
Accidents; Jacques B. J. de Crepy, 
sation; 
dents; 
politan Life. 


(Third Row) 
Vice President Farrell, 


Armand Deladeriere, 


Turgeon, Metropolitan Life. 


e ick Row) Andre Sahut d’Izarn, general manager, 


Metropolitan Life; Jean 
Accident; 


| Brady, 
’Union Fire, 
department, Cie d’Assurances Generales 


case of the Paris Opera. 


Administrative Vice President Milligan, 
Georges Tattevin, president and general manager, Cie Generale d’Assurances, Con- 
Patrimoine, leader of the French mission; 
Simone Shastri, 
general manager, La Paternelle; and Vice President and Chief Actuary Bassford, 


A. Cannet, manager, L’Union Fire, 
Metropolitan Life; Jean Para- 

Paul Bignon, editor, Cie Assurance Generales 
chief of Group Department, 


Vice President Campbell, 


Pierre Desforges, accounting specialist, 


Pierre Bastide, legal department, La Franc; and Secretary 


legal section, 
Metropolitan Life; 
Pierre Lucien Eucher, La Sequanaise; Raymond Rault, 


Cyrelle ‘de Clemm, 
tense of Group insurance. Union Life; 


Jones, director of public relations, National Association 


Metropolitan Life; 


interpreter; Andre Thepaut, 


Mutuelle Generale Francaise 
3 arrett, 


Abadie, La 


interpreter; 


Robert 


Ancienne Mutuelle; 
L. M. Cordroe’ h, chief of 
interpreter; Georg es Andre Lecomte, 


Robert Chapk: iin, chief of coordination 
The group is pictured on the 
Metropolit in’s 1 Madison Avenue staircase, which was inspired by the grand stair- 


Ac cidents. 


The visit of the French insurance executives and specialists to the Metropolitan 


Life was concerned with the study of 


insurance practices of American companies. Mr. 
Metropolitan discussed investment practices, and 
and Health insurance discussion. 


dent Hagerty of the } 
Bassford and Farrell guided the Accident 


the investment and 


Ecker and Financial Vice Presi- 
Messrs. 





State Mutual Opens Denver 
Agency; Rosen Gen. Agent 


State Mutual Life of Worcester, 
Mass., announces the opening of an 
agency in Denver and the appointment 
of Bernard S. Rosen, CLU, as general 
agent. Mr. Rosen, a native of Boston, 
graduated from Harvard College and 
served in the Army from 1942 to 1946. 
He formerly was an associate with 
the Partridge Agency in Boston of 
New England Mutual. 

He has been active in insurance 
circles and has served as a director 
of the Boston Life Underwriters Asso- 
ciation and editor of the Boston Asso- 
ciation News and Views. In demand as 
a speaker, he has addressed Life Under- 
writers Associations in a dozen states 
during the past two years. 

As a personal producer, Mr. Rosen 
qualified in his company’s top produc- 
tion club in 1949, 1950 and 1951. A 
graduate of both LUTC courses, he 
received his CLU designation in 1950. 

State Mutual’s Denver Agency is 
located in the Symes Building at 16th 
and Champa Streets. 





President Thompson Unable 
To Visit Western Agencies 


President John S. Thompson, Mutual 
3enefit, who was to leave this week on 
a visit to four western agencies was un- 
able to do so and Vice President Harry 
W. Jones made the trip with Director 
of Agency Personnel August C. Hansch. 
They visited Des Moines, Sioux Falls, 
Milwaukee and Grand Rapids. 


VvvVvVvVvVVVVvVvVvVvVVvVvVTVvVvVY 
Today's Tax Situation 


calls for the sale of deferred com- 
pensation plans. 

Our setHlement options can be 
exercised by corporations for this 
purpose and our retirement income 
endowments are tops. 


PETER B. FLEMING AGENCY 
Mutual Trust Life Ins. Co. 


175 Main St. 30 Church St. 
White Plains, N. Y. New York 7, N. Y 
WHite Plains 8-5175 WoOrth 2-4596 
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Executive Vice President Ecker, 
assistant 


Accident, and 


Urbaine Capitali- 
Acci- 
Metro- 


Fonciere Transports; Third 
Paternelle Vie; 
and Raphael 


Actu- 
department, 


Accident and Health 


INSURANCE FIRMS 
—ALL LINES 


1. @e finding thal the 2? new 
12 story height- limit butldings 


AT 


3440-50-60 Wilshire Blvd. 
Los Angeles, California 


...meel add the requirements fer 
the perfect Insurance fice 


CRS 


Here are just a few of the reasons... 


e CONVENIENTLY LOCATED— JUST WEST OF 
THE AMBASSADOR HOTEL 


© 1400 CAR PARKING AREA 

e COMPLETELY AIR CONDITIONED 
@ LARGE OR SMALL SPACE 

© REASONABLE RENT 


Some of America’s foremost insurance companies 
have recognized the advantages of being located 
in these buildings and have leased sizable space. 



































FOR DETAILS WRITE OR PHONE 


Walter N. Marks & Fenimore C. Goode 


3434 Wilshire Blvd., Los Angeles 5, California 
Telephone: DUnkirk 4-2523 


Owner & Builder: TISHMAN REALTY & CONSTRUCTION CO., Inc. 


“NEW YORK CITY 
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BRITISH VIEW OF U.S. INSURANCE 


An intelligent and well-written review 


insurance business in 
August 15 issue 
British insur- 
Gordon D. 


of the property 
America is printed in the 
of The Px 
ance journal. Its 
McLean of the Royal Co. He 
finds that the differ- 
ence between insurance operation in the 
United States Britain which 
would strike 


licy -Holder, a 
author is 
Insurance 
most outstanding 
and Great 
a person accustomed to the 
and who has 
United States 
insurance 


business in Great Britain 
been exposed to it in 
control of 


is the measure of 


which is exercised by state governments. 
At first might 
congruous country 


glance this seem an in- 
situation in a which 
advocate of free 


today, 


is the chief private 


Mr. 


for 


the world but 


that 


enterprise in 


McLean says when the reasons 


this control are examined it appears 
more understandable. 
One reason he finds is the contrast in 


which is real but not 


Britain 


temperament very 


easy to define. In competition 
between companies is no less keen than 
but pioneer spirit 
alive in the United 


perhaps more 


it is in America, the 


is still very much 


States and Americans “are 


than are 


the 


aggressively competitive we 


here where traditions of business 


built up over the years are to a great 


extent recognized by the majority of 


companies even in the face of stiff com- 
petition. Competition in America has, in 
the 


undermined the 


past, led to rate wars which have 


of several com- 
both the 
reputation of 
America.” 


stability 
the detriment of 


public 


panies to 


insuring and the 


the insurance business in 


It should be remembered, continues 
Mr. McLean, that American people have 
dislike to which 
monopoly, fixing or of 


an inherent anything 


smacks of price 


anything which could be construed as 


being in restraint of trade as is evi- 


denced by the passage of such measures 


as the Sherman Anti-Trust Act and 
Robinson-Patman Act. He says: 
The insurance business by its very 


between 
collation of 
that sounds 
the following 


nature requires cooperation 
companies to the 
Statistics and to a layman 
much like price-fixing. In 
outline of state regulations in the 
United States it will be seen how im- 
portant this attitude is. 


assist 


1907, at the 


post office of New York City under act of 





Mr. 


outline of 


McLean 
the 
the 
He 
It can be seen 
is designed not to 
but to prevent it from getting out of 
bounds. Steps are now being taken 
towards some standardization of insur- 
ance laws of the 48 states for it will be 
realized what a tremendous burden and 
expense is laid upon the companies in 
pe et with the diverse insurance 
laws. 
Another 


then gives a_ general 


functions of government 


control of insurance business in 


America. Says: 
that this regulation 
curtail competition 


difference between 
United States is the 
Along this 


major 


Britain and the 


American agency system. 


line he comments: 

The typical insurance 
United States is an independent busi- 
ness man who makes selling his full- 
time job. He has a reasonable knowl- 
edge of the business and is required to 


agent in the 


be licensed by the Insurance Depart- 
ment. In most states he has to pass 
an examination before a license is is- 
sued. Naturally, there are large and 
small agencies and the extent of their 
functions differ according to their size. 

Clyde roe Winnsboro, Tex., with 
Southland Life. has been named a mem- 
her of the a and Legislation 


Committee for the East Texas Chamber 
of Commerce. Each covnty in the area 
served by the East Texas Chamber 
has a member on this committee. Mr. 
Raley represents Wood County. 

Sa ee 


Samuel L. Carpenter, 3d, of Los An- 
reles has been issued a surplus line 
brokers license by the California De- 
partment of Insurance. He is the son 
of former Insurance Commissioner Sam- 
uel L. Carpenter, Jr. 


* * * 


Fred Kernan, Equitable Society 
Wichita, chairman of the Disaster Com- 
mittee of the Red Cross of Sedgwick 
County participated in collection of a 
fund of $27,966.61 for flood relief in the 
recent Kansas - Missouri flood disaster. 


* * * 


Ralph H. Niles, assistant actuary and 
manager of the actuarial department, 
Standard Life, has successfully com- 
pleted all of the tests to become a Fel- 
low in the Society of Actuaries. Mr. 
Niles joined Standard’s actuarial depart- 
ment in 1937 after graduating from Reed 
College and spending two years in Pru- 
dential’s actuarial department in New 
Jersey. 





E. D. Turner, Jr., general agent at 
Richmond for Continental American Life 
and Philadelphia Life, has been ap- 
pointed chairman of the 1951 Richmond 


Citizens’ Fire Prevention Committee, 
Mayor Parker has announced. The 
committee plans local observances of 
Fire Prevention Week, October 7-13, 


sponsored by the Richmond Chamber 
Richmond Fire Department, insurance 
of Commerce. Richmond Schools, the 


firms and others interested in keeping 
down fire losses will participate in the 
program. Mr. Turner, who succeeds 
Ralph W. Howe as chairman, will select 
more than a score of men and women 
who are business leaders as members of 
the committee. A former city councilman, 


he is a past commander of Richmond 
Post No. 1, American Legion; a_ past 
president of the Clay Ward Young 


Club and vice president of 
Association of Insurance 


Democratic 
the Richmond 
Agents. 





Left to right—O. Kelley Anderson 
and Georges Tattevin 


Georges Tattevin, president of the 
Compagnie Generale d’Assurance, Paris, 
and O. Kelley Anderson, president, New 
England Mutual Life, are shown chat- 
ting at a luncheon given by the New 
England Mutual in honor of the group 
of French insurance experts now in this 
country. The French visitors are making 
a tour under the auspices of the Eco- 
nomic Cooperation Administration which 
includes six cities. At all of them they 
are learning about insurance operation 
on this side of the continent. 


* * * 
Nicholas D. Vietmeyer, examiner, 
Southern department, last week cele- 


brated his 25th service anniversary with 
the North British Group. He was pre- 
sented with an inscribed wrist watch 
to mark his becoming a “Norbrit Guard.” 
His departmental associates also pre- 
sented him with a leather traveling bag. 
Mr. Vietmeyer has served in the South- 
ern department at the home office for 
his entire service period. During World 
War II he served in the Armed Forces. 


* * * 


Art Cunningham, Business Men’s As- 
surance, Ponca City, Okla. has been 
named the new secretary of that city’s 
chapter of the National Association of 
Life Underwriters. 

* * * 


Donald C. Newton, agency manager in 
Syracuse, N. Y., for Connecticut Mu- 
tual Life, is co-chairman of the finan- 
cial division of the Syracuse Commu- 
nity Chest campaign to be conducted 
in October. 








Bachrach 
PALMER 


H. BRUCE 


H. Bruce Palmer, executive vice pres- 
ident of Mutual Benefit Life of New- 
ark, N. J., will head the United Cam- 
paign which will next year combine all 
charity drives of the Newark area. He 
is chairman of the Community Chest 
drive for Newark, Belleville and West 
Hudson. The Welfare Federation and 
the Red Cross Chapter of Newark have 
voted to get together and work out 
details for the campaign scheduled to 
start October 17. Big business concerns 
of Newark have been trying to get away 
from a multiplicity of charity drives and 
now for the first time all such cam- 
paigns will be under one directing 
group. The Newark Community Chest 
now consists of 70 agencies with a 
$2,000,000 annual goal. But separate 
drives were carried on by the Red Cross 
and by the other agencies concerned 
with cancer, heart sarssd, cerebral palsy, 
multiple sclerosis, infantile paralysis, tu- 
berculosis and crippled children. They 
and other fund- raising agencies will be 
invited to join the United Campaign 
with a total goal of around $3,000,000. 


x * x 
Donald R. Hassell, former Journal- 
American financial writer, has joined 
the Hanover Bank of New York as 


public relations and advertising repre- 
sentative. A veteran of 25 years’ news- 
paper and publishing experience, Mr. 
Hassell joined the Journal-American in 
1942. Previously, he was with the Her- 
ald-Statesman, Yonkers, N. Y., and other 
Westchester and New Jersey newspa- 
pers. In 1938 he was official correspond- 
ent for the MacMillian Melville Bay- 
Greenland Expedition. He was gradu- 
ated from Cornell University in 1936. 


* * * 


Robert L. Dunn, 
manager for Oregon and Washington 
with headquarters in Portland, is chair- 
man of the publicity committee of the 
Portland Association of Accident and 
Health Underwriters. 


Southland Life’s 


* * * 


David G. Ellison, Jr., partner in the 
Columbia, S. C., insurance firm of David 
x. Ellison Agency, has been named vice 
chairman of the Community Chest Red 
Feather Campaign. 
eee ae 


J. A. Marsden-Neye, chief agency su- 
perintendent of head office of North 
British & Mercantile, has retired after 
45 years in the insurance business, a 
London news item says. 
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Arthur S. Kuenkler 


Arthur S. Kuenkler, who has been 
associated with the United States Fi- 
delity & Guaranty since June, 1946, is 
actuary of that company and has repre- 
sented it on a number of committees of 
the National Bureau and the National 
Council. He also is chairman of the 
blanks and uniform accounting commit- 
tee of the Association of Casualty and 
Surety Companies. 

Soon after his graduation from Uni- 
versity of Wisconsin where he received 
a Bachelor of Arts degree he went to 
work for the actuarial department of 
the National Council on Compensation 
Insurance at New York in September, 
1930. Two years later he became statis- 
tician of the National Council, leaving 
there in December, 1934, to become ac- 
tuary and assistant manager of the Wis- 
consin Compensation Rating and In- 
spection Bureau. 

In 1942 he went into the service, be- 
coming associated with Reese Hill in the 
Contract Insurance branch office of the 
Fiscal Director in the Army. He left 
the Army in April, 1946, his rank at the 
time being lieutenant colonel, and in 
June, 1946, became associated with 
United States F. & G. as its actuary. 


* * * 


Frenchmen Visit Downtown N. Y. 
Insurance District 


The French Insurance Productivity 
Group, consisting of 16 French insur- 
ance experts now visiting this country 
under the auspices of the Economic Co- 
operation Administration, spent August 
30 in the downtown insurance district. 
The Frenchmen, accompanied by their 
interpreters from the ECA offices in 
Washington and the French Embassy, 
started their downtown visit by making 
a tour of the main offices of the Home 
Insurance Co. at 59 Maiden Lane, seeing 
among other things the Harold V. Smith 
Museum there; then went to the main 
offices of National Board of Fire Under- 
writers where the National Board opera- 
tions were explained in detail. Then fol- 
lowed a joint luncheon with National 
Board of Fire Underwriters and the As- 
sociation of Casualty and Surety Com- 
panies as hosts. 

In the afternoon the Frenchmen went 
over to the Association of Casualty and 
Surety Companies where they were 
briefed in institutional and other opera- 
tions of the casualty and surety compa- 
nies, 

When the delegation arrived at the 
National Board at promptly 10 o’clock— 
the Frenchmen do everything on sched- 
ule and haven’t been a minute late yet 
on any of their appointments—they were 
greeted by Lewis A. Vincent, manager 
of National Board. Accompanying him 
were H. A. Coumbe, assistant general 
manager; John A. Neale, chief engineer ; 
and George G. Traver, manager of public 
relations, National Board 

Mr. Vincent took the chair. His asso- 
ciates were on hand to answer questions 















and further explore subjects which 
struck the visitors as of unusual interest. 

Mr. Vincent began by outlining the 
institutional and the public service ac- 
tivities of the National Board. Then the 
engineering work of the National Board 
was described. It was explained how the 
fire departments, waterworks systems 
and buildings of the cities are surveyed 
by National Board; recommendations 
made for improvements and how those 
recommendations have had such wide 
acceptance from public officials. This 
widespread entente between the munici- 
palities, public officials generally, and 
the fire insurance companies’ organiza- 
tion proved quite a revelation to the 
visitors. 

The statistical division came in for 
review and later the visitors were taken 
to this division to watch the detail of 
its operation as reports were received 
and tabulated. 

The great expansion of fire and allied 
coverage during the past decade was 
explained and the visitors seemed espe- 
cially interested in how the inflationary 
value situation is being handled by the 
insurance companies so that  under- 
insurance is prevented. 

Also discussed at some length was the 
part played in fire and allied insurance 
by the State supervisory officials. 
Among other subjects about which infor- 
mation was given to the group was the 
operation of the arson division and of 
the loss adjustment division. Explana- 
tion was given of the handling of catas- 
trophe and other disasters where claims 
reach companies in heavy volume. 

Following the information period there 
was a joint luncheon in the National 
Board’s dining room. The hosts were 
National Board and Association of Casu- 
alty and Surety Companies. Toastmaster 
was John Cooney, president of National 
Board and president of the Loyalty 
Group. 

Among those at the luncheon were J. 
Victor Herd, chairman, executive com- 
mittee, National Board; J. Dewey Dor- 
sett, manager of Association of Casu- 


alty and Surety Companies; Vernon 
Roth, secretary, Surety Association of 
America; Frank Lang of ACSC; W. 


A. MckKell, vice president of Amer- 
ican Surety and former president of 
ACSC; D. R. Ackermann, president: 
L. C. Irvine, manager; and N. H. Went- 
worth, field superintendent, American 
Foreign Insurance Association; Cor- 
nelius V. Starr, chairman, American In- 
ternational Underwriters Association and 
American International Underwriters 
Corp.; A. W. Joukowsky, vice presi- 
dent of C. V. Starr & Co., Inc., in charge 
of insurance world-wide, and E. A. G. 
Manton, president of American Interna- 
tional Underwriters. 

In Mr. Cooney’s talk he warmly 
greeted the visitors and commented on 
the strong friendship between America 
and France. On behalf of the French 
Insurance Productivity Group the re- 
sponse was given by ‘Georges Tattevin, 
president and general manager of Cie 
Generale d’Assurances, leader of the 
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French group. Among other talks at 
the National Board dining room lunch- 
eon were two in French given by 
Messrs. Manton and Joukowsky. 

Leaving the luncheon the French 
group arrived at the Association of Casu- 
alty and Surety Companies, 60 John 
Street, where General Manager J. Dewey 
Dorsett had them meet the various 
heads of departments to explz uin the dif- 
ferent operations of the association. He 
introduced Mr. MckKell who made a 
short fortuitous talk. 

As was the case at the fire people’s 
forum the Frenchmen asked many ques- 
tions. They were particularly interested 
in the talk by James B. Donovan, coun- 
sel of the association, who discussed the 
standard of forms and of price fixing. 
A point on which the visitors wanted 
more light was how with companies us- 
ing standard forms and fixed prices, and 
competition being so keen, what indi- 
vidual companies had to offer which 
would induce the insurance buyer to 
give preference to any particular com- 
pany. It was explained that there was 
a difference in services of companies; 
that some had nation-wide claim setups 
and other operations which might appeal 
more in some aspects. 

A number of questions also were 
asked following the talk of Colonel 
Julien Harvey, manager of accident pre- 
vention division. The Frenchmen 
seemed fascinated by the driver educa- 
tion program, for instance. Likewise, 
they listened intently to saethiade of 
prevention of fraud and were impressed 
by the fact that the association has 
10,000,000 field claim cards in its index, 
claims piling in at the rate of about 
1,000,000 a year. When they heard of 
one insured who had 58 claims they 
were curious about how that happened 
and whether he was in prison. It was 
explained that there had been so many 
claims because of the nature of his coast- 
to-coast operations and that he had been 
apprehended. 

Interesting aspects of the operation of 
the fidelity and surety companies were 
explained by Vernon Roth of Surety As- 
sociation of America. 

Among those at the casualty forum in 
addition to those whose names have al- 
ready been given were Harvey McCal- 
lum of the claim department; and Frank 
Lang of research. The session started at 
2 o'clock and concluded at 5 o'clock. 

It was a great day of insurance edu- 
cation for the French visitors. All of 
them took notes; each was attentive. In- 
terpreters from the French Embassy and 
Economic Cooperation Administration 
were at all the sessions. 

This week the visitors are in Chicago. 
On Tuesday the Continental Assurance 


Holds Secretarial Post 








EDWARD R. KING 


Co. was visited, the program being ar- 
ranged by Institute of Life Insurance. 
On Wednesday the Frenchmen visited 
the Lumbermens Insurance Company 
School; on Thursday the Underwriters 
Laboratories; on Friday they will be at 
the Continental Casualty. The Wednes- 
day, Thursday and Friday programs 
were arranged by A. V. Gruhn, Ameri- 
can Mutual Alliance. On September 10 
and 11 the French group will be guests 
of the Sun Life of Canada 

7” 
Holds Many Secretaryships 

Edward R. King, born in Upper New 
York State in 1903, joined the marine in- 
surance fraternity in 1937 after a suc- 
cessful career in personnel and employ- 
ment work. He is currently secretary of 
the American Marine Insurance Clear- 
ing House and the Cotton Warehouse 
Inspection Service, and assistant secre- 
tary of the American Institute of Ma- 
rine Underwriters. 

Mr. King is also secretary of a num- 
ber of reinsurance exchanges and agree- 
ments, including the American Cargo 
War Risk Reinsurance Exchange, Coast- 
wise, Great Lakes and Inland Hull As- 
sociation, Export Automobile, Burlap 
and Eastern Intercoastal Reinsurance 
Exchanges, and Marine Cotton Reinsur- 
ance Arrangement. He is a regular con- 
tributor to insurance publications. 

Preserving the marine tradition, he 
maintains residences overlooking the 
water in St. George, Staten Island and 
Montauk Point, Long Island. 

* * ok 
New Air-Pressurized Fire 
Extinguisher 

America’s oldest manufacturer of fire- 
fighting equipment, American-LaFrance- 
Foamite Corp. of Elmira, N. Y., an- 
nounces it has designed and placed on 
the market a completely new one quart 
air-pressurized fire extinguisher. It dis- 
charges vaporizing liquid fluid for ex- 
tinguishing both flammable liquid and 
electrical type fires. 

The new extinguisher is called the 
\lfeo Pressurized Fire-Gun and carries 
the inspection and approval label of 
Underwriters’ Laboratories. Fully illus- 
trated literature may be obtained by 
writing American - LaFrance - Foamite 
Corp., Elmira, New York. 

7” * * 
Washington National Parley 

More than 300 fieldmen have qualified 
for the 40th anniversary of the Wash- 
ington National Insurance Co., Evans- 
ton, Ill., which will be held at the Edge- 
water Beach, Chicago, the week of Sep- 
tember 10. During their stay, they will 
be present at the dedication of the new 
home office building of the company. 
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Klein New President 
Of Minnesota Agents 


CLARK HEADS THE EXEC. COMM. 


Commissioner Nelson Calls Improvement 
of Agents’ Qualification System 
Highly Important 


vice pia Fag of 


the | new president” "of ‘the 





the executive committee. 


“oe ident of the 


Nelson on Qualifications 


of the most pressing problems confront- 


help ‘bec ause | — 


ago to ‘all company presidents was 


qual lific ation situa- 
. He also reminded the agents of the 


Big | Farm Insurance Market 


> and extended cov- 


and small. town agents. 


are ne ET on insurance. 


companies have provided the coverages; 
it is. up to the agent to sell them.” 


area agents of St 
Dul uth aired problems peculiar to their 
The meeting was spogsored by 
president of the Insur- 
Association of St. 


Minasanatie and 


some needling by 





Allen Chairman of NAIC 


Fire and Marine Committee 

Frank Sullivan of Kansas, president 
of the National Association of Insur- 
ance Commissioners, announces ap- 
pointment of M. O. Allen of Tennessee 
as chairman and Frank J. Viehmann 
as vice chairman of the fire and marine 
committee. 





Stevens, Watson, Duffus 
On N. J. Agents’ Program 


The New Jersey Association of In- 
surance Agents will hold its 58th annual 
convention at the Berkeley-Carteret 
Hotel at Asbury Park on September 
27-28. On Thursday morning, September 
27, there will be a general business ses- 
sion at which committee reports and 
the report of President Russell L. 
Stevens will be considered. The Camden 
Fire will be hosts af, a “cowtail” party 
during the lunch hour. 

In the afternoon Roy A. Duffus of 
Rochester, N. Y., will speak on “How 
To Be a Better Agent” and he will be 
followed by Leon A. Watson, manager 
of the New Jersey Fire Insurance Rat- 
ing Organization, who will talk on ex- 
tended coverage. A dinner-dance will 
conclude the day’s activities. 

Thursday morning the Century Insur- 
ance Co. will be hosts at a continental 
coffee bar and the morning session will 
be devoted to a “question box” discus- 
sion. Certificates of merit will be pre- 
sented to several men who have assisted 
in the school of insurance held under 
the auspices of the state association. 
After luncheon new officers will be in- 
stalled, the Wilson Memorial Cup will 
be presented to the local board judged 
to have achieved most during the year 
and the convention will conclude with 
a talk by Salom Rizk, lecturer. 





Dallas, Tex., who talked on “Mutuals 
vs. Stock Company Insurance Tax Prob- 
lems.” He reviewed the fight carried 
on in congress to bring mutuals and 
cooperatives onto the tax rolls and 
rapped some of the stock companies for 
backing away from this fight for tax 
equality. Mr. Leopold cited figures that 
he claimed show nearly 30% of the total 
productive wealth of the nation is in the 
eds of wholly or partially tax exempt 
enterprises, 


Named Agency Supt. by 
America Fore Group 


America Fore Insurance 
announces gpa geen 


office in New ‘York City. 


Philadelphia office. 
During World War II 
. non-commissioned 
in the First Marine Ai j 
return from service he rejoined Amer- 
ica Fore and was subsequently 
ferred to Hartford as special agent for 
all fire companies. 





Travelers Fire Names 
Five Field Supervisors 


Five new field supervisors have been 
named | in fire and marine lines by 

Aine. 

Kemp, 
>. Wag- 
Peter ; 
Popenoe, unassigned. 

Albert H. McMain has been appoint- 
fire 
marine lines at New rs re 





a 
of Thomas 
superintendent 
Island 
» companies. 
home 


O’Brien 
rea a sescial agent for the fire com- 
i America Fore Group at 


He came to the Continental in 
as an automobile examiner in the home 


to 


O’Brien 
officer 
On his 


trans- 
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Asa H. Nuckolls Dies; 
Was With Laboratories 


LEADING CHEMICAL ENGINEER 


Retired in 1946 Officially But Served 
Until 1950 as Consultant on Fire 
and Explosion Problems 


Asa H. Nuckolls, aged 70, formerly 
chemical engineer of Underwriters’ 
Laboratories, Inc., passed away at his 
home near Wheaton, IIl., on August 31. 
His passing marks the end of a long 
and useful career devoted to promotion 
of safety. Recognized internationally as 
an authority in this field, Mr. Nuckolls 
participated in numerous investigations 
of fires and explosions, and many times 
was called upon to testify as an expert 
witness in court cases. 

Born December 12, 1880, in Spring- 
field, Tenn., he attended Ouachita Col- 
lege at Arkadelphia, Ark., receiving his 
A.B. degree in 1900. He later studied 
at Massachusetts Institute of Technol- 
ogy for a year in 1904-05. At the age 
of 50 he re-entered school, studying 
part-time for several years at the Uni- 
versity of Chicago, with special attention 
to atomic structure and radio activity. 


Joined Laboratories in 1906 


Mr. Nuckolls joined the staff of Un- 
derwriters’ Laboratories, September 15, 
1906, after serving about two years as a 
chemist for Illinois Steel Co. As chemi- 
cal engineer, he dericted the operations 
of the Laboratories * chemical department 
until his official retirement January 1, 
1946. For the succeeding four years un- 
til January 1, 1950, he served as con- 
sultant to the Laboratories, and en- 
gaged also in professional "consultant 
work on fire and explosion prob!ems. 

A registered professional engineer both 
in Illinois and California, Asa Nuckolls 
served on many technical committees. 
An meritus member of the American 
Chemical Society, he served on the com- 
mittee on hazardous chemicals and ex- 
plosives. He also served as member or 
chairman of many committees of the 
National Fire Protection Association, 
devoting much time to elimination of 
explosion, fire and chemical hazards in 
manufacturing processes. 

As chairman of the subcommittee on 
autogenous ignition of petroleum prod- 
ucts of the American Society for Test- 
ing Materials, Mr. Nuckolls developed 
the method of ignition adopted as 
Standard by the American Standards 
Association in 1932 


American Standards Association 


For the American Standards Associ- 
ation he served on committees on pe- 
troleum products and lubricants, in- 
sulated wires and cables, rubber-lined 
fire hose, and safety codes for the pre- 
vention of dust explosions. 

For the Institute of Medicine of Chi- 
cago he was active on the committee 
on explosion hazards in hospitals. He 
was chairman of the advisory engineer- 
ing council committee on explosion 
hazards of processes of manufacture of 
synthetic rubber for the National Board 
of Fire Underwriters. 

A prolific writer, Mr. Nuckolls’ pub- 
lished research works covered a wide 
variety of subjects ranging from prob- 
lems associated with fire extinguish- 
ment to explosion hazards of ammonium 
nitrate fertilizers. Such works as “The 
Comparative Life, Fire, and Explosion 
Hazards of Common Refrigerants,” pub- 
lished in 1933, attracted wide interest. 


Brooklyn Brokers Meet 


The Brooklyn Insurance Brokers’ As- 
sociation held a meeting yesterday at 
the Hotel Bossert. Norman C. Frost, 
manager, metropolitan department of 
the Home, discussed the new extended 
coverage on fire policies, and Donald D. 
Pillsbury, manager, burglary department 
of the National Bureau of Casualty Un- 
derwriters, spoke on the new limited 
burglary policies. 
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Higgins Discusses Use by Insurers 


Of Differential Cost Compilations 


James J. Higgins, chief of the Uniform 
Accounting Bureau of the New York In- 
surance Department, has written a paper 
dealing with several important questions in 
expense allocation. The Eastern Under- 
writer has published several of the prob- 
lems considered by him and the last two 
appear herewith. 

Mr. Higgins is careful to point out that 
the presentation of views does not represent 
adoption of an official position by the New 
York Insurance Department. Rather he 
hopes that by exchange of views on current 
matters those in the business may be able 
to formulate a common approach to their 
solution. 

In these problems Mr. Higgins offers the 
arguments, under the title of proponents’ 
views, resulting from the thinking which 
underlies minority views. There is also a 
brief exposition of so-called orthodox 
views. Two propositions which Mr. Hig- 
gins offers for discussion, giving the minor- 
ity thinking first, follow: 

Proposition 

Differential cost compilations can be 
used by rating organizations to support 
rate filings and by companies to support 
many price and other management de- 
cisions. 

Proponents’ Views 

Differential costs show the gains or 
losses controllable by increases or de- 
creases in business or by changes in pro- 
cedure. A simple illustration will suf- 
fice to explain the meaning. 

A company writes insurance on fi- 
nanced automobiles through one large 
agent and wishes to know the costs of 
the business and whether or not to take 
on an additional comparatively large vol- 
ume. The accountant makes a study of 
costs in each department of the organiza- 
tion and comes up with this statement 


of costs: 








Premiums received ............. $100,000 
Cli MMR ok are see ee ee 65,000. 
CORIDHSSIONS etal e es theese 20,000 

STAINES Sa Se tet ote oan 15,000 
Other PXDGNSOS Soccer ae 9,000 

DOA VCORE wo wa sitar seics sos $109,000 
Nét: loss: ‘sustained  cccccc ek ssa $ 9,000 


After looking at this the executives are 
first inclined, not only to refuse the new 
offering but to cancel the existing ar- 
rangement. But then the question is 
asked, what would be the effect on our 
results if the existing arrangement were 
canceled ? 

Effect of Cancellation 

We would lose premiums, $100,000. We 
would gain claims, $65,000; commission, 
$20,000; salaries, $6,000; other expenses, 
$5,000, 

We would sustain a net loss of $4,000. 

These two statements seem contra- 
dictory; the first shows that the business 
is unprofitable while the second says that 
a loss will result from giving up the 
business. Palpably the cost statements 
must be explained. In the first statement, 
all expenses applicable to the finance 
business were apportioned thereto; ex- 
ecutives’ salaries, rent, equipment and all 
other expenses were apportioned. 

In the second statement, the question 
to be answered was—what would be 
saved by giving up this apparently un- 
profitable business? Executives’ salaries 
would not be affected, nor would salaries 
of department heads, supervisors, serv- 
ice employes, bookkeepers, etc., except 
to a comparatively minor degree; rent 
would continue without diminution as 
would many other expenses. Therefore, 
the second statement includes only those 
expenses which would be eliminated if 
the finance arrangement were canceled. 
This explains the difference between to- 
tal costs and differential costs. 

As guides to executives in knowing 
what lines to push, what to soft pedal, 





when to grant concessions and when to 
demand additional consideration, differ- 
ential cost statements are useful. Also, 
to judge the worth of system revisions 
and organization changes, differential 
costs may be used. 
Fire and Auto Problem 

Supposing a company writing only fire 
and auto insurance had the following 
premiums and expenses: 





egg 01 cy a i gi aD ae ge $500,000 
EN SEE ap a eee iy ra 250,000 
SOMMEESSION 2.05 Gs essa ee us 110,000 
WERDEN SES es Sie cea ce es 125,000 

WORE sere eee Seren aaa $485,000 
PORN GE See oe ae ery Ree ah elaa sages $ 15,000 


Allocated to lines, the picture looked 
as follows (expenses allocated on the 
basis of premium volume): 


RARE MRAINES eh eek Ok ns eS ai 
| OYESS oC SS aR De ie Se a eatin) PaaS Rae 
Ree VEEA PIES OIOHED toys ic nists orn cs otter oi ees 
PME PIESIGD GN cones cs rae tak dees oy ees 


Wier ahi ocak coe eae ee 


BRCM Es sos airs oes Aas 3c aah x eae 


Supposing that this company receives 
notice that in order to retain the auto- 
mobile business, it must pay 5% more in 
commission. At first glance this would 
mean a loss on the business because 25% 
commission allowed the company to 
break even and 30% would result in a 
$10,000 loss on auto business. However, 
supposing a differential cost statement 
was prepared showing actually what 
would result if the business were given 
up: 

We would lose premiums, $200,000. 

We would gain losses, $100,000; com- 
mission, $50,000; expenses, $35,000. 

We would lose (net) $15,000. 

More Losses if Business Were 
Canceled 

Therefore, if the business, as written 
previously, were given up, $15,000 would 
be lost because part of the expenses 
would continue undiminished. The net 
loss would be greater by giving up the 
business than by paying the extra 5% 
and retaining the business. After giving 
effect to the payment of the extra 5%, 
the statement of operations would be 
(expenses distributed on basis of pre- 
mium volume): 


eee 7 5.1 ape eR Ebay, TP RST aera 


Losses 


RGesaTET PIES SLONDs cass edi cis ee eee asin evivinaeeele 
| AIS yids Spa ad epee ae oy eae en hennaperere Srensete 


MOA src ert ais aera al obialoiaalerk oes 


Therefore, the fact that a section of 
business shows a consistent net loss is 
not, in itself, reason for giving up the 
business. I't sometimes pays to retain ap- 
parently unprofitable business because of 
the absorption by that business of part 
of non-variable expenses. 

For the same reason it pays some- 
times to write an additional volume of 
business at an apparently unprofitable 
rate. Supposing after granting the in- 
crease in commission, an additional vol- 
ume of premiums, aggregating $100,000, 
is offered at the same terms. Again a 
differential cost statement is prepared 
showing what the actual dollar effect 
would be: 

We would gain premiums, $100,000. 

We would lose losses, $50,000; commis- 
sion, $30,000; expenses, $10,000. 

We would gain (net), $10,000. 

Therefore, the offering is accepted 
(Continued on Page 22) 


GEORGE W. HART RETIRES 


Succeeded by Clyde H. Turner as Man- 
ager of Rice & Whitney, Boston 
Agents of Niagara Fire 
As of September 1 George W. Hart, 
well-known Boston insurance man, has 
retired after 57 years of loyal service 
with the Niagara Fire of the America 
Fore Insurance Group. Since 1939, Mr. 
Hart has been manager of Rice and 
Whitney, agents for the Niagara Boston 
and the metropolitan area. His retire- 
ment is under America Fore’s retirement 

plan. 

Clyde H. Turner, for many years Mr. 
Hart’s right-hand-man and assistant 
manager, has been appointed manager. 

Mr. Hart was born in Passaic, N. 
and attended the local schools there. He 
started as an office boy at the home 
office of the Niagara in 1894. In 1909 he 
was appointed an assistant special agent 
and attached to the Boston office of 
Rice and Whitney. He was made assist- 
ant manager there in 1922, a co-manager 
in 1934 and in April, 1939, following the 
death of Clifford H. Rice, he was ap- 
pointed manager. 

Mr. Turner is a native of Brockton, 











Total Fire Auto 
... $500,000 $300,000 $200,000 
wea. 290;000 150,000 100,000 
eA 110,000 60,000 30,000 
-»<. 125000 75,000 50,000 
.. $485,000 $285,000 $200,000 
eis $ 15,000 $ 15,000 a oe 


Mass. In 1927 he became associated 
with Boit, Dalton & Church in the un- 
derwriting department. In 1941 he joined 
the office of Rice and Whitney as an 
underwriter and later was made assistant 
manager, the position he held until his 
appointment to manager. 


W. Irwin Renau Dies 

W. Irwin Renau, 55 years of age, 
for 35 years in the fire, casualty and 
general insurance business in Louis- 
ville, died August 29, at his home near 
3uechel, Ky. He was head of the 
Avery Insurance Agency, and a direc- 
tor of the Avery Building Association, 
both at 515 West Market. He was a 
past president of the Louisville Board 
of Insurance Agents, of which he had 
been a member for 31 years. 

Mr. Renau was former and last presi- 
dent of the old Salvage Corps, started 
in 1866 and closed in 1941, which was 
operated to aid in protecting property 
from fire and water damage. 














Total Fire Auto 
$500,000 $300, 000 $200,000 
.. 250,000 150, 000 100,000 
... 120,000 60,000 60,000 
.. 125,000 75,000 50,000 
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Sturhahn Associated With 
Francis C. Carr & Co. 


H. C. Sturhahn & Co. has become 
associated with Francis C. Carr & Co., 
Inc., average adjusters and insurance 
brokers of 80 Maiden Lane, New York, 
George Dwight, president of the latter 
company, announces. 

Mr. Sturhahn has been an insurance 
broker in New York City since his 
graduation from Yale in 1927. He brings 
to his new connection a wide experience 
of executive and sales administrative 
work having been with the firm of Fred 
S. James & Co., and then president of 
Delanoy, Kipp & Sturhahn, Inc., before 
forming his own company in 1949, 

Mr. Sturhahn resides with his family 
in Princeton, N. J., where he is active 
in local Red Cross and civic work. 
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"Nothing to 
worry about=— 
he has 


PACIFIC NATIONAL 
PERSONAL PROPERTY 
FLOATER”* 


“‘PPF” offers PaciFIc NATIONAL 
Agents attractive opportunities 
to increase their writings. And 
there is no finer insurance cover- 
age from the standpoint of the 
assured. 


Your Paciric NATIONAL Special 
Agent will gladly assist you in 
selecting prospects acceptable to 
the Company and in developing 
proper coverages. 


*Covers all personal: property, all 
risks, anywhere in the wor 


PACIFIC 
NATIONAL 


FERE INSURANCE 
COMPANY 


HOME OFFICE + SAN FRANCISCO 


FOREIGN DEPARTMENT « SAN FRANCISCO 
EASTERN DEPARTMENT « PHILADELPHIA 
WESTERN DEPARTMENT + CHICAGO 
SOUTHERN DEPARTMENT + ATLANTA 


INTERNATIONAL FACILITIES 
WORLD-WIDE SERVICE 
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Blake Commends Wire Recorders in 


Making Inventories For PPF Risks 


William R. Blake, of the Blake Realty 
Co., local insurance and real estate agent 
at Flushi ng, N. Y., is a firm believer in 
inventories for selling personal property 
floaters. In an article in the current issue 
of “The Hartford Agent” of the Two 
Hartfords Mr. Blake tells how every PPF 
inventory has brought him other lines of 
business. 


Mr. Blake, 






who entered insurance in 1940 
ajter specialis sing in real estate since 1931, 
is vice president of the Queens County 
Agents Association and of the Long Island 
Real Estate Board. He commends highly 
the motion picture “Found Money,” spon- 
sored by the Inland Marine Underwriters 
Association with Broadus Bailey of Green- 
ville, S. C., of the National Association of 
Insurance Agents demonstrating how PPF 
sales are made. This picture will be shown 
again this Sunday evening, September 9, 
at NAIA convention in Chicago. Mr. 
Bailey in the “movie” illustrates the suc- 
cessful use of wire recorders in_ prepar- 
ing inventories. Mr. Blake is also a gradu- 
ate of the Hartford Fire training course. 
Telling how successful PPF inventories 
can be Mr. Blake says in “The Hartford 
Agent” 

I had been thinking for some time 
about getting a dictating machine but 
most of the models that have been avail- 
able are _— expensive and require the 
shaving of cylinders before the records 
can be used again. The ‘wire recorder 
peancitnee to be the answer to my prob- 
lems since z would meet all of the re- 
quirements that I had for office dictation, 
and in addition, would allow me to add 
a productive use by having it available 
for the making of inventories for per- 
sonal property floaters in the Broadus 
Bailey style. 


My First Inventory 


Having purchased the machine, I was 
like a kid with a new toy, and knowi ing 
that Art Eagles, director of the Rat tord 
Fire training center, who was in town 
to make some business interruption calls 
with me would be interested in seeing 
a wire recorder in action, I suggested 
that he accompany me on my first try. 
He agreed and my first appointment was 
made to inventory the contents of the 
office and home of one of our local 
doctors. 

I had hopes that the wire recorder 
would be received three or four days 
in advance so that I might have a little 
practice in using it but, unfortunately, 
it arrived the night before I was to 
make the inventory. However, bright 
and early on the morning appointed, 
Art was here at the agency and we 
proceeded to the doctor’s home and 
office. After introductions and a discus- 
sion of what we planned to do, in which 
the doctor was very interested, the in- 
ventory was started. 

We completed the residence portion 
of his home, going through each of the 
various rooms. The recorder was then 
picked up and transferred to his office. 
In his office, incidentally, there are some 
ten examination and treatment rooms. 
We very carefully went through the en- 
tire office, having difficulty, as you can 
imagine, with the medical terms for 
some of his instruments and equipment. 


However, after about 45 or 50 minutes, 
the inventory was completed. 

At this time, the doctor’s patients 
started to arrive inasmuch as his office 
hours were about to begin, so we took 
the equipment back into the residence 
portion of his home and decided to 
play the recording back a bit and see 
how it sounded. This would also allow 
the doctor and his*wife to understand 
how this inventofy idea operated.* * * 


Increased Values 


Since 
25 or 


that time I have placed about 
30 personal property floaters on 
our books with premiums ranging from 
a low of $225 to $600. Each and every 
one of them brought in lines of business 
that were previously controlled by other 
agents and brokers. 

In cases where I had the fire insur- 
ance on the household furniture’ but 
did not have the burglary insurance, or 
floaters covering personal effects, cam- 
eras, jewelry or furs, I consolidated all 
of the coverages needed on personal 
property into one personal property 
floater, thereby eliminating all such com- 
petition from other agents. 

As a matter of fact, at the present 
time we are working on six or seven 
other personal property floaters. One 
of these, which involves a premium of 
around $500 for the personal property 
floater alone, will produce considerably 
more as it has provided me with an 
entree to the insured’s business account. 
Since he has some 75 employes and a 
rather substantial payroll, it will prob- 
ably mean the writing of their com- 
pensation, liability, fire and other 
kindred lines of insurance. If I had not 
had something unusual to offer when I 
first approached this customer I would 
never have gotten my foot in the door. 


Insured Astounded at High Values 


When we completed his inventory the 
insured was nothing short of astounded. 
He had not begun to realize the extent 
of his investment in his home furnish- 
ings and other personal effects! 

In another case where we carried a 
$7,500 household ‘furniture policy, the 





PENN. AGENTS’ PROGRAM 





Van Vechten, Leslie, Evans, Mulliken, 
Hafer, Doremus, Wherry Among 
Convention Speakers 
The Pennsylvania Association of In- 
surance Agents will hold its 62nd annual 
convention on October 7-9 at Galen 
Hall, Wernersville, Pa. There will be 
a director’s meeting Sunday, October 7, 
with the first general session ‘Monday 
morning. That afternoon there will be a 
casualty round table conference, with 
Carl C. Ginrich, special agent of the 
U. S. Fidelity & Guaranty, conducting 
a discussion of rules and rating proce- 
dures of the general liability manual. 
Golf is also scheduled for that afternoon 
and also Tuesday afternoon. William 
J. Zwinggi is president of the Penn- 
svlvania Association and Frank D. 

Moses secretary - manager. 

On Tuesday morning will come the 
final convention session, followed by a 
fire round table conference with Edmund 
T. Renkey, state agent for the National 
Union Fire, in charge. Allied fire lines 
will be discussed. 

Speakers at the general sessions will 
include Insurance Commissioner Artemas 
C. Leslie, President Harold G. Evans 
of the American Casualty of Reading, 
Wilbur H. Hamilton who is a Phila- 
delphia attorney and member of the 
state legislature, Supt. H. Reed Mulli- 
ken of the Middle Department Associa- 
tion of Fire Underwriters, Vice Presi- 
dent J. F. Van Vechten of the National 
Association of Insurance Agents, Attor- 
ney George afer, Manager Fred- 
erick W. Doremus of the Eastern Un- 
derwriters Association and Prof. R. H. 
Wherry of Pennsylvania State College. 


COLUMBIA, S. C., AGENCY 

U. S. and Foreign Manager Company, 
Inc., of Columbia, S.C., has obtained a 
charter from the Secret tary of State to 
engage in the business of insurance man- 
agement, including acting as agent for 
insurance companies. R. G. Bloick is 
president. 





insured was considering a reduction as 
he felt that he was carrying too much. 
I assured him I did not believe that 
he was but told him that we would make 
a room-by-room inventory of his per- 
sonal property and upon its completion 
he could decide on the amount he should 
carry. After the inventory was finished 
and my client had established all of the 
values, he found he had over $20,000 
in household furniture and personal ef- 
fects. We wound up with a $17,500 per- 
sonal property floater. 


Elimination of Competition 


I have found that by using the wire 
recorder to make inventories, right in 
the home, I have succeeded to a large 
extent in eliminating competition. By 
combining several policies into one, 
there is no confusion as to where the 
loss might rest in the event there is one, 
and in all probability the business will 
stay on the books for many years to 
come, providing a nice source of income 
together with a group of satisfied cus- 
tomers. 
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OFFERS N. Y. BROKERS’ COURSE 


Packard Junior College Classes to Begin 
September 24; Approved by Insur- 
ance Dept.; Gordis in Charge 
A new course in insurance brokerage, 
principles and practices, will be given 
at Packard Junior College, New York 
City, and will start on September 24. The 
course, which is in preparation for the 
December, 1951 broker’s license exam, 
will be held on Monday, Wednesday and 
Thursday evenings under the direction 
of Philip Gordis, insurance consultant 

and author. 

In addition to Mr. Gordis, 
of the insurance course will include 
Richard Bjorness, manager, ocean 
marine department, Fire Association of 


the faculty 


Philadelphia; Sidney Gaines, senior at- 
torney, New York State Insurance de- 
partment; Arthur V. Lynch, attorney of 


manager, Brooklyn claims 
Accident & Indemnity 
Co.; Angela R. Parisi, assistant corpo- 
ration counsel, City of New York, and 
member of insurance committee, Brook- 
lyn Bar Association; Davis Quinn, senior 
underwriter, United States Guarantee 
Co.; Samuel B. Strauss, manager of 
accident and health, Continental Casu- 
alty Co.; Roland G. Vogel, underwriter, 
ocean marine department., Fire Associ- 
ation of Philadelphia, and Joseph H. 
Green, casualty underwriter, Home In 
demnity Co. 

The new Packard insurance course has 
been approved by the New York State 
Insurance Department, and is a require- 
ment for eligibility to take the broker's 
license examination. 


record and_ 
office, Hartford 


Aetna Affiliated Cos.’ 
Delegation at Chicago 


Seven home office men, together with 
a number of field personnel, will repre- 
sent the Aetna Life Affiliated Companies 
at the annual meeting of the National 
Association of Insurance Agents to be 
held in Chicago next week. 

Representing the Aetna Casualty & 
Surety from Hartford will be Vice Presi- 
dent C. G. Hallowell and Secretary F. 
C. Knapp. Representing the Automobile 
and the Standard Fire Co. will be H. D. 
Van Gils, secretary marine department; 
R. W. Criswell, assistant secretary, and 
William G. Wheeland, agency superin- 
tendent, fire department. 

Representing all three companies will 
be R. E. Brown, Jr., assistant manager, 
advertising and publicity department, 
and James F. Goyette, assistant super- 
intendent, public ‘education department. 
Donald K. Weiser, manager of the Chi- 
cago office, casuz uty; George J. Olson,, 
manager of the western brokerage and 
service om eter five? and: YPo 2B. 
Moran and J. W. Barry, manager and 
assistant manager of the western ma- 
rine department will also attend, as will 
field personnel from several of the com- 
panies’ other midwestern offices. The 
companies will maintain headquarters in 
Room 1005 of the Stevens Hotel. 
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“In academic shades 
The artist’s fame shall last.’’ 
. <—- 


‘tf : 


On the campus of Swarthmore College 
stands the house where Benjamin West was 
born in 1738. Now owned by the college, 
it commemorates the first American artist 
to achieve international renown. 

Despite the rigors of the Pennsylvania 
frontier where West spent his boyhood, his 
talent found expression. When only six 
years old he made a remarkably lifelike 
picture of his sister’s baby asleep in her 
cradle. From friendly Indians who saw his 


efforts he learned how to prepare red and yellow pig: 
ments and he made a paint brush by clipping hair from 
the family cat and binding it to a quill. Before he was out 
of his teens he was earning money as a portrait painter. 
At the age of twenty-two West went to Italy where 
as an artist from a supposedly savage country he 
caused a sensation. Three years later he established 
himself in London and never returned to America. 


Before leaving this country 
West had paid court to Eliza- 
beth Shewell but her wealthy 
brother looked with disfavor 
on the struggling young artist. 
After West settled in London 
he wrote Elizabeth asking her 
to come over and marry him 
but the brother discovered the 
letter and locked Elizabeth in 
her room. However, three of 
West’s friends, one of whom 


. = £& S A 


[Lith Stone, Hlougo, 
onthe Comput 






was Benjamin Franklin, assisted the young lady to es- 
cape by means of a rope ladder and drove her to a ship 
which weighed anchor a few minutes later. On board 
was West’s father who escorted her to the bridegroom. 

West, one of the founders of the Royal Academy, 
became president after Joshua Reynolds’ death; he 
was appointed historical painter to King George III 
and was offered knighthood but declined the honor. 


West's sleeping niecé served as an early model 





In his painting “The Death of 
Wolfe” he revolutionized art 
by depicting the characters in 
costumes of the proper period 
rather than in classical garb 
as had been customary. As 
teacher and counselor of many 
of his compatriots, including 
John Copley, Gilbert Stuart, 
Charles Willson Peale and John 
Trumbull, he exerted great in- 
fluence on American art. 


The Home, through its agents and 
brokers, is America’s leading 
insurance protector of American homes 
and the homes of American industry. 


* THE HOME* 


CFaauvance Company 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE ° AUTOMOBILE ’ MARINE 


The Home Indemnity Company, an affiliate, writes Casualty Insurance, Fidelity and Surety Bonds 


Copyright 1951, The Home Insurance Company 
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America Fore Brooklyn Managers 


SYLVESTER P. EISEMANN WILLIAM J. CULBERT 

the insurance brokefs and agents in this 
territory to provide their clients with 
insurance protection and service which 
cannot be surpassed, 


(Continued from Page 1) 
need for the new quarters and the man- 
agement of the America Fore Group feels 
that these improved facilities will enable 





: The agent who was 


ROLLING IN MONEY 











The prosperous agents that we know don't roll in their money. They’re 
too busy making calls and converting calls into commissions. To put it 
another way, the secret formula for successful insurance selling is 
HARD WORK, 


That's why it’s so important for the company not to burden the agent 
with time-consuming requests for information or other annoying com- 
munications. In addition, the hard working agent has a right to expect 
prompt service, avoidance of technicalities, reliable underwriters’ advice, 
and most important, conformity to today’s needs rather than yester- 
day’s precedents. 


Pearl American believes that only through such positive teamwork can 
the unusual problems be solved and the big commissions be earned, 


EARL ( MERICAN 


PEARL ASSURANCE COMPANY, LTD. 

EUREKA SECURITY FIRE & MARINE INSURANCE CO. 
MONARCH FIRE INSURANCE COMPANY 

HOME OFFICE: 19 RECTOR ST., NEW YORK 6,N. Y. 


CLEVELAND, 320 Bulkley Bidg. NEW YORK, 85 John Street 
PHILADELPHIA, 436 Walnut Street CINCINNATI, 1423-24 Carew Tower 








SAN FRANCISCO, 369 Pine Street CHICAGO, 175 W. Jackson Blvd. 














REINSURANCE 


THE 


LONDON «+ TORONTO - 








116 JOHN STREET, NEW YORK 38, N. Y. 
PARIS « 





OFFICES 


VANCOUVER «+ SYDNEY 











Higgins Article 
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even though from previous cost state- 
ments the business appears unprofitable. 
After giving effect to the new business, 
the statement would be (expenses dis- 
tributed on premium volume) : 


ERMESMNNTRDES: 5 p35 265i os a SSRN Ea eae 
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This is an interesting statement be- 
cause it shows that the writing of an 
additional $100,000 of apparently un- 
profitable business increased the over- 
all net profit from $5,000 to $15,000 but in 
the apportionment of expenses the fire 
line received most of the benefit. This 
shows once again the interdependence of 
one line upon another and that over-all 
net profit is what should be kept in mind 
and not solely the individual line profits 
or losses. 

How Statements Differ 

Differential cost statments differ from 
ordinary cost statements because non- 

variable expenses are omitted from the 
differential statements; certain costs 
continue in spite of changes in volume 
or procedure and these non-variable ex- 
penses are therefore not affected by such 
changes. However, a non-variable ex- 
pense is only non-variable within certain 
limits and becomes variable when those 
limits have been reached. 

Therefore, a differential cost statement 
may be only clearly applicable to the 
business for which it was prepared. The 
difference in cost caused by the elimina- 
tion of one policy may be very slight; 
nearly all expenses applicable thereto are 
non-variable and would not appear on a 
differential cost statement. This means 
that for one policy a large discount could 
be granted. 

However, if the differential costs shown 
on that statement were interpreted to 
mean that the same discount could be 
given on any number of additional poli- 
cies, the results would be unfortunate. 
An "ade ditional small risk, or the loss of 
one small risk will have little or no 
effect on costs—all costs are non-variable 
in such case—but as more risks are 
gained or more lost, more and more of 
the non-variable expenses become vari- 
able; changes in personnel become nec- 
essary and other expenses are affected 
until all salaries and expenses become 
variable. 

Orthodox View 

The orthodox view of the proposition 
would be to the effect that the use of 
such studies of differential costs could, at 
best, be only of a transient nature and 
of interest only to company management. 
It would hold that no use for them 
could be found in any permanent rate 
making or expense provision structure 
and that their use by ratemakers as an 
emergency measure would probably 


represent unfair discrimination. 
Proposition 

Expense allocations made on. state- 
ments filed with supervisory or rate- 
making authorities may logically differ 
from those made for certain internal 
management purposes. 

Proponents’ Views 


Expense allocations must serve the 























Total Fire Auto 
... $600,000 $300,000 $300,000 
.-. 300,000 150,000 150,000 
... 150,000 60,000 90,000 
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..» $585,000 $277,500 $307,500 
sis ap 19,000 $ siosata &, 500) 


purpose of those for setae the Mini 
tions are prepared. Statements made as 
aids to rate-making authorities should 
reflect the truest possible costs. Factors 
such as skill, elaborateness and value are 
important considerations. 3ut such costs 
are not appropriate for all purposes. 
Supposing for example that an under- 
writing department has the job of exam- 
ining both small and large risks in three 
or four lines of insurance, and manage- 
ment wishes to allocate costs to that de- 
partment to ascertain the degree of effort 
put forth by the personnel. 

What is wanted is ot so much a meas- 
urement of costs as a measurement of 
work accomplished. For such analysis 
time spent on the various tasks is all 
important and the allocations should be 
made strictly on the basis of time. It 
may be true that the different tasks 
performed by each individual demand 
different degrees of skill; it may be also 
that the factors of elaborateness and 
value effect the cost; but nevertheless, 
since the subordinate employes do not 
control the type of tasks assigned them, 
a measurement of their effort should not 
be based on any factor except the time 
taken by them to perform their tasks. 

The costs thus obtained will not reflect 
the considerations of skill, elaborateness 
and value, and thus cannot be considered 
satisfactory indications of costs to be 
used in rate making, but such costs will 
serve the purpose, which is simply a 
measurement of employe effort. 


Orthodox View 


Orthodox thinking would not have any 
quarrel with this proposition as a propo- 
sition. It would grant that the mechanics 
of preparing an expense report would 
have to fit the needs of the person for 
whom the report was being prepared. It 
would probably be at this point, however, 
that the orthodox view would clash most 
violently with all of the unorthodox 
views previously mentioned. It would 
contend that, to the extent uniform ac- 
counting was designed for use in making 
or reviewing rates, the resulting expense 
exhibit should reflect an allocation of 
actual expenditures on the basis of time 
and not a conglomerate consolidation of 
many individuals estimates of “value,” 
“worth,” or “elaborateness” adjustments. 

Admittedly the ratemakers or super- 
visory officials would have to have an 

(Continued on Page 24) 
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ASK YOUR 








She shops that way in the 
supermarket to bring home the 
bacon—and the bread, the milk, 
and everything else. You too 

can save time, effort and money 
by using the facilities of a Multiple 
Line Company. National of 
Hartford Group Fieldmen are 
multiple line trained to give your 
agency the service you want 


when you want it. To learn more 





about how they can help you 
eliminate duplication and 





confusion, write us at any of the 
addresses below. 


FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
TRANSCONTINENTAL INSURANCE COMPANY 


MECHANICS and TRADERS INSURANCE COMPANY 


UNITED NATIONAL INDEMNITY COMPANY 
EXECUTIVE AND ADMINISTRATIVE OFFICES, HARTFORD 15, CONN. 
F. D. LAYTON, Chairman of the Board H. B. COLLAMORE, President 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
175 W. JACKSON BLVD., CHICAGO 4, ILL. 485 McGILL ST., MONTREAL 1, P.Q., CANADA 234 BUSH STREET, SAN FRANCISCO 20, CAL. 
MEMBER THE ASSOCIATED AVIATION UNDERWRITERS 
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OHIO RATE CHANGES MADE 


Fire Rates Reduced on Many Classes 
With Increases on Others; Wind- 
storm Charges Are Higher 
The Ohio Division of Insurance has 
announced a readjustment of fire and 
windstorm rates. The new rates were 
worked out in cooperation with the Ohio 
Inspection Bureau. Fire rates for brick 
and frame dwelling property under pub- 
lic fire protection and seasonal dwelling 
property in aJl classes of public fire pro- 
tection has been reduced approximately 


70. 

Public buildings, churches and educa- 
tional institutions of fire proof construc- 
tion in all classes of fire protection have 
been reduced approximately 10% on 
buildings and 20% on contents. Brick 
buildings of this class not under public 
fire protection have been reduced ap- 
proximately 16% on buildings and 5% 
on contents. Frame buildings and con- 
tents of this class have been reduced 
approximately 5% under public fire pro- 
tection. Favorable underwriting experi- 
ence permitted a reduction of 15% for 
frame buildings and contents of the 
class not under public fire protection. 

The reductions in the dwelling class 
and for public buildings, churches, and 
educational institutions will produce a 
saving to insureds, of about $1,000,000 
annually. 

Brick mercantile, non-manufacturing 
and general manufacturing buildings un- 
der puwhblic fire protection will receive 
increases in fire rates of approximately 
20% on buildings and 5% on contents. 
Fire rates for all lumber yards will be 
increased approximately 21%. The in- 
creases in these classes will amount to 
$1,500,000 annually. 

Windstorm rates, with minor excep- 
tions, have been increased moderately 
because of the unfavorable underwriting 
experience on this class of business. 
There have been no changes in extend- 
ed coverage rates. 


AMERICAN GROUP NAMES TWO 


Kephart Western Pennsylvania Special 

Agent at Pittsburgh; Brandt in Field 
in Eastern North Carolina 
American Insurance Group an- 
nounces the appointment of John F. 
Kephart as special agent for western 
Pennsylvania and Allegheny County ter- 
ritories, and of Leroy M. Brandt as spe- 
cial agent for the eastern part of North 
Carolina. Mr. Kephart will have head- 
quarters at Pittsburgh, assisting Special 
Agents Gilbert V. Williams and Walter 
H. Bendick there. Mr. Brandt, with 
headquarters at Raleigh, will be associ- 
ated with Special Agents C. R. Macgill 
and Cummins A. Mebane, Jr. Both will 
be concerned with development of casu- 
alty business. 

Mr. Kephart, a native of Philipsburg, 
Pa., served in the United States Army, 
including several years in Europe, and 
after discharge continued his education 
and received his degree from Washing- 
ton & Jefferson College. He is also a 
graduate of the advanced training class 
conducted by the American’s education 
department in the home office. He has 
had recent experience in numerous de- 
partments in the home office. 

Mr. Brandt, a native of Charleston, 
S. C., was in the Air Corps for three 
years during World War II. Following 
his honorable discharge from service 
he entered Duke University, where he 
was graduated in 1950. For the past 
year he has been in the Group’s home 
office advance training class, from which 
he was recently graduated. 


The 


Additional Fieldman for 


Fire Ass’n in Connecticut 
Henry G. Griswold, special agent in 
Connecticut for the Fire Association and 
Reliance Insurance Companies, will be 
assisted by Special Agent E. Robert 
Zenke. The new fieldman is a graduate 
of Lafayette College and has recently 
completed the field course of Fire Asso 
ciation’s training division. Headquar- 
ters will continue to be maintained at 
New Haven, Conn 


GAB Opens New Branch 

General Adjustment Bureau, Inc., has 
opened a new branch office in Natchi- 
toches, La. The office is located in the 
Exchange Bank Building., and is headed 
by E. Dewey Black as branch manager. 

Mr. Black, a graduate of Centenary 
College, joined the bureau after his dis- 
charge from the Army. In 1947 he was 
assigned to the Shreveport branch office 
and later was transferred to Natchi- 
toches as a Resident Adjuster until the 
present office was opened. 


Higgins Article 


(Continued from Page 22) 


intimate knowledge of the conditions of 
the business during the period covered 
by the exhibit, in order to interpret it. 
It is unlikely that they would adopt or 
approve expense provisions identical 
with those shown to have been incurred 
by a certain group of companies; but 
they would use the facts obtained 
through the uniform accounting reports 
as a guide in establishing or approving 
expense provisions in future rates. 


The orthodox view would hold that, 


if the companies were permitted freedom 
of determining the “values” and the 
“worth” of various activities, the com- 
bined figures would not represent any 
set of conditions that either the rate- 
makers or supervisory officials could 
evaluate. 


S. C. AGENCY CHARTERED 
Winchester Graham Agency, Inc., of 
Columbia, S. C., has obtained a charter 
from the Secretary of State to write in- 


surance. Authorized capital stock is 
$20,000. Winchester Graham is presi- 
dent. 





During September These 


America Fore 


Advertisements will reach 70 
Million Readers of these 


National Magazines: 


e LIFE 
¢ COLLIER’S 


THE SATURDAY EVENING POST 


e TIME 
e NEWSWEEK 


e SUCCESSFUL FARMING 
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America Fore agents will benefit from this advertising by 


using the many tie-in sales helps America Fore provides. 
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W. D. WILLIAMS ADVANCED 





Made Resident Manager of Boston 
Service Office of Fire Association; 
Has Been Special Agent 
Wallace D. Williams, Jr., special agent 
for the Fire Association and Reliance 
Insurance Companies in the eastern 
Massachusetts and Rhode Island field, 
has been advanced to resident manager 
of the Boston service office. Prior to his 
transfer to the Boston area, Mr. Wil- 
liams had field experience in eastern 
New York and Ohio. His entire business 
career has been with Fire Association. 
Mr. Williams’ staff which now includes 
Special Agent Samuel W. Pray, Special 
Agent Alexander A. Ullrich and Ad- 
juster John A. McCarthy is to be in- 
creased by the addition of James F. 
Devlin as special agent. Mr. Devlin, a 
graduate of Ursinus, has recently com- 
pleted the field course of Fire Associa- 
tion’s training division. Headquarters 
will continue to be maintained at 40 

Broad Street, Boston. 


Mutual Insurance Cos. to 


Hold Meeting in Detroit 

Plans are being pushed for the annual 
convention of the National Association 
of Mutual Insurance Companies and the 
Federation of Mutual Insurance Compa- 
nies, to be held at the Statler Hotel. 
Detroit, September 30 to October 4, with 
the Michigan Association as host or- 
ganization. 

Registration for the dual event is ex- 
pected to total around 1,200. United 
States Senator Homer Ferguson of 
Michigan will be one of the main speak- 
ers, appearing at the afternoon session 
of October 1. 

Commissioner Joseph A. Navarre of 
the Michigan Department and his depu- 
ties, L. H. Sanford and Richard Atwell, 
will be guests and the Commissioner will 
address the convention on the opening 
day. 


Adjustment Bureau Opens 
Branch at Pittsfield, Mass. 


The General Adjustment Bureau, Inc., 
opened a new branch office in Pittsfield, 
Mass., on September 4, 1951. The office 
is situated at 21 North Street. 

Joseph R. Gabel has been appointed 
branch manager. A graduate of Tufts 
College, Mr. Gabel has been with the 
bureau for 23 years and had served in 
the Albany and Poughkeepsie, N. Y. 
branches before his transfer to the 
Springfield, Mass., branch in 1944. The 
Pittsfield office will serve all of Berk- 
shire County, Mass. 


Underwriters Golf Assn. 
Tournament on Sept. 21 


lhe Underwriters Golf Association will 
hold its 1951 fall tournament on Friday, 
September 21, at the Wheatley Hills 
Golf Club, East Williston, Long Island. 
There are eight events scheduled with 
the 18-hole tournament starting at 1 p.m. 
R. O. Meserole at 225 Broadway, New 
York City, is secretary-treasurer of the 
Underwriters Golf Association. 


Form New Canadian Co. 

A new insurance company, the United 
Security, has been formed in Canada 
with head office in Halifax. While pres- 
ently licensed for fire insurance only, the 
company intends to enter the life and 
hail fields. Initial operations will be 
confined to Nova Scotia, but eventually 
there will be expansion to other parts 


of Canada. Authorized capital is $1,- 
000,000 and H. N. Wrathall & Co., 100 
Granville Street, Halifax, have been 


named general agents. 

President of the new company is 
Frank S. Johnson, former general mana- 
ger for Canada of the General Casualty 
of Paris; vice president is Earl S. Dickie 
a Dartmouth, and managing director is 
. N. Wrathall. 


90 Agents Attend 5-Day 


Course in North Carolina 
Ninety insurance agents from through- 
out the state came “back to school” at 
the University of North Carolina at 
Chapel Hill August 27 for a refresher 
course when the five-day second annual 
Institute on Property and Casualty In- 
surance opened classes in various phases 
of the insurance business. Sherman 
Otstot of Raleigh is a manager of the 
Institute. pa i 
State Insurance Commissioner Waldo 
C. Cheek spoke on insurance law be- 
fore the entire student body Wednes- 
day night. The Institute is sponsored 
by the North Carolina Association of 
Insurance Agents, in cooperation with 
the University Extension Division and 
Bureau of Business Services and Re- 
search, and the National Association of 
Insurance Agents. 


N. C. AGENCY CHARTERED 
The B. & B. Finance Co., Dunn, N. C., 
has been chartered by the Secretary of 


HOME ADVANCES TARTER 





Becomes State Agent at Louisville, Ky., 
Office; Joined Company in 1934; 
Served as Special Agent 
The Home Insurance Co. of New 
York announces appointment of Curtis 
B. Tarter as state agent at the com- 
pany’s Louisville, Ky., office, where he 
will serve under the supervision of Man- 
ager Marshall Mellor. Heretofore Mr. 
Tarter was special agent of the com- 

pany. 

Mr. Tarter graduated from the Uni- 
versity of Kentucky, class of 1930, with 
a B.S. degree, and later did graduate 
work at the University of Wisconsin. 
He became associated with the company 
in 1934. In 1939 he was appointed state 
agent of the farm department of the 
Franklin Fire Insurance Co., a former 
affiliate of the Home which was merged 
into the parent company in 1948. Dur- 
ing World War II he served as an of- 
ficer in the Air Corps, attaining the 
rank of lieutenant colonel. He was 
awarded the Bronze Star Medal for 
meritorious service. 


MRS. R. W. ROACH DIES 





THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





SS FIFTH AVE., NEW YORK 














BRINLEY JOINS PAIGE CO. 

George H. Brinley will join John C. 
Paige Co. of Portland, Me., on Octo- 
ber 1. He was graduated from Dart- 
mouth College in 1940 and entered in- 
surance with the Phoenix of Hartford. 
In 1947 he went with the Boston and 
Old Colony as special agent in Maine. 
He is leaving those companies for his 
new post. 





State to engage in a general insurance Mrs. Robert William Roach, aged 68, NATIONAL UNION DIVIDEND 

business. Authorized capital stock is secretary of the Lovelace Insurance The National Union Fire of Pittsburgh 

$100,000. Incorporators are Ellis Bar- Agency at Reidsville, N. CC. died at has declared a quarterly dividend of 40 

bour, Fred Byerly and Mary Barbour, Annie Penn Memorial Hospital August cents a share, payable September 24 to 

all of Dunn. 20 following a heart attack. stockholders of record September 10. 
x 





A TRICKLE WON'T TAKE THE PLACE OF A GUSHER... 





.. but maybe Jones is expecting too much of his Fire Insurance when he ex- 


pects REAL MONEY after a disaster such as this: 


“On December 16th my department store was reduced to ashes and rubble, 








they aren’t unusual.. 
“General Cover True or False.” 


You decide whether Jones gets $210,000 or $83,650. 


You can and do decide such “business as usual” or “out of business” 
for your clients every time you write a Fire Insurance policy. And everyone agrees 
with you that protecting today’s larger fluctuating stock inventories with their 
skyrocketing values is no easy job. If you want to avoid $126,350 mistakes... 
.just ask the Advertising Department for your copy of the 
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100th ANNIVERSARY IN THE UNITED STATES—ROYAL INSURANCE COMPANY, LIMITED 


with a stock loss of $210,000. If I had a limit of $250,000 under a reporting 
form policy, and correctly reported $83,650 as of November 30th, I would 
collect the total loss of $210,000. Isn't that right?” 


questions 


and 
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ROYAL INSURANCE COMPANY, LIMITED - ROYAL INDEMNITY COMPANY - AMERICAN & 
FOREIGN INSURANCE COMPANY - THE BRITISH & FOREIGN MARINE INSURANCE CO., 
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OCEAN CARGO Protected 





on a Jungle-lined River in Africa? 


ES INDEED! Whether it’s palm oil 

from West Africa, spices from the East 
Indies, rubber from Malaya, or cotton 
from Egypt, the Marine Office of America 
provides sound insurance protection 
from point of origin to final destination— 
every step of the way. 

Specialists in Marine Insurance for dec- 
ades, the Marine Office knows cargos 
and the perils they face. It tailors your 
policy to fit your needs! 

Whatever your imports or exports may 
be—and wherever their origin or destina- 
tion— protect them from loss the sure way 
—through the Marine Office of America. 


SEE YOUR AGENT OR BROKER 
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MARINE OFFICE or AMERICA 


116 JOHN STREET, NEW YORK 38, NEW YORK 
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d of the Following Companies: 

The American Insurance Company e American Eagle Fire Insurance Company e The Continental Insurance Company 
Fidelity-Phenix Fire Insurance Company e Firemen’s Insurance Company e Glens Falls Insurance Company 

The Hanover Fire Insurance Company 











WESTERN DEPARTMENT SOUTHERN DEPARTMENT PACIFIC DEPARTMENT NORTHWESTERN DEPARTMENT 
Insurance Exchange Building © Nat'l Bank of Commerce Bldg. @ 140 Sansome Street e Colman Building 
Chicago 4, Illinois New Orleans 12, Louisiana San Francisco 4, California Seattle 4, Washington 
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Public 


Insurance Adjusters Group 


Stresses Professional Standards 


The newly formed National Association 
Adjusters is now 
program of 


of Public Insurance 
working to carry out its 
activities adopted at the organization 
meeting in Atlantic City recently. Wil- 
liam Goodman of Baltimore is president, 
Jack Marshall of New York and 
George E. Gordon of Boston vice presi- 
dents, Harry Herbst of ‘Chicago sec- 
retary and Simon Clarke of Philadelphia 
adjusters are repre- 


with 


treasurer. Public 
sentatives of assureds in handling claims. 

Rules of professional conduct and 
ethics were approved at Atlantic City. 
They are as follows: 

“1. The members shall conduct them- 
selves in a spirit of fairness and justice 
to their clients, the insurance companies, 
and the public. 

“2. Members. shall 
proper solicitation. 

“3. No misrepresentation of any kind 
shall be made to an assured or to the 
insurance companies. 


refrain from im- 


Fair Commission Rates 


“4. Commission rates shall be fair and 


equitable and strictly in accordance with 
the prevaling custom in the locality, and 
must, where laws or regulations of in- 
surance department exist, comply fully 
with such laws or regulations. 

“5. Members shall conduct themselves 
to command respect and confi- 
They shall work in harmony with 
with their clients, and the 
representatives so 


sO aS 
dence. 
one another, 
insurance companies’ 


as to foster cordial and harmonious 
relationships, with all branches of the 
insurance business, and with the gen- 


eral public. 2 
“6. Members must be fitted, by knowl- 





Firemen’s Fund Gets New 
Offices in Los Angeles 


The Firemen’s Fund and _ subsidiaries 
have leased for a long term of years 
three full floors of office space and 4,000 
square feet of basement space in the 
first of the three 12-story (limit height), 
air-conditioned office buildings under 
construction at 3440-50-60 Wilshire 
Boulevard, in Los Angeles, Calif., it is 
announced by Norman Tishman, ’presi- 
dent of the Tishman Realty & Construc- 
tion Co., Inc., builder-owner of the 
$12,000,000 project. 

The space, which includes the second, 
third and fourth floors of number 3440, 
contains a total of 42,000 net square feet 
and will house the Southern California 
department of the pioneer insurance 
group. Firemen’s Fund is scheduled to 
take possession of its new headquarters 
in the early fall, immediately after it 
completes its own interior alterations. 

The transaction was negotiated by 
Walter N. Marks and Fenimore C. 
Goode who are directing national rent- 
ing activity from offices in the first 
building at 3440 Wilshire Boulevard. 
Coldwell, Banker & Co. of Los Angeles 
were cooperating brokers. 

The organization has maintained head- 
quarters in Los Angeles since 1873. To- 
day under the leadership of Leonard T. 

sackus, manager, the southern Califor- 
nia department has a staff of more than 
400 and services 1,600 representatives of 
the group. Premium volume of the 
southern California department exceeded 
$10,000,000 last year. 


edge and experience, for the work they 
undertake. They must not endanger the 
interests of the public adjusting profes- 
sion or risk injustice to assureds, or to 
the insurance companies, by attempting 
to handle losses or claims for which they 
are not qualified and for which they can- 
not find competent technical assistance. 
‘7. Members shall not engage in the 
umfauthorized practice of law. 


Salvaged Property 


“8. Members shall not acquire any in- 
terest in salvaged property except with 
the knowledge, consent and permission 
of the assured. 

“9. Members shall be cooperative and 
assist one another in every possible way. 

“10. Members shall not disseminate 
or use any form of agreement, advertis- 
ing, or any printed matter that is harm- 
ful to the profession of public ad- 
justing or which does not comply with 
the rules and regulations of the Insur- 
ance Department of the state in which 
such member is professionally engaged 
or which might subject public adjust- 
ing and public adjusters to criticism or 
disrespect.’ 

Directors of the association are A. H. 
Neaman, Pittsburgh; Harry Harris, St. 
Louis; Joseph Supornick, St. Paul; 
Emanual Sarasohn, Newark, and Harry 
E. Altman, Duluth, Minn. Committee 
chairmen are Lawrence G. Horowitz, 
Philadelphia, legislative; George E. Gor- 
don, Boston, legal; Henry L. Berman, 
New York, grievance; Ira J. Sarasolhn, 
Newark, membership; A. H. Neaman, 
Pittsburgh, public relations; Samuel 
Theran, Boston, finance, budget and 
auditing, and Norman B. Goodman, 
Baltimore, convention. 











SILAS R. FRANZ CO. 
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National Union Names 
Marine Special Agents 


The National Union Fire has appoint- 
ed W. N. Hutchinson and Henry E. 
Gregory as marine special agents. Mr. 
Hutchinson will supervise inland marine 
business in western Pennsylvania and 
West Virginia with headquarters at the 
home office in Pittsburgh. He has been 
in insurance for about a decade and was 
born and educated in Pittsburgh. 

Mr. Gregory is assigned to Nebraska 
to assist State Agent Fletcher, with 
headquarters in Omaha. He became as- 
sociated with the National Union after 
service with the Army Air Force and is 
a graduate of the company’s training 
school. 


AFIA Washington Office; 
Lampe Will Be Manager 


L. C. Irvine, general manager of the 
American Foreign Insurance Associa- 
tion, announces that a W ashington, 
D. C., office will be opened this fall. 
Alfred E. Lampe, CPCU, has been ap- 
pointed manager of this new branch 
office. 

Mr. Lampe, a graduate of the United 
States Naval Academy, has long been 
active in insurance circles in Washing- 
ton and Philadelphia. He is a member 
of the Insurance Agents’ Association of 
D. C., the Insurance Managers’ Associa- 
tion of D. C., and president of the Dis- 
trict of Columbia CPCU Chapter. 

The association, through its 26 mem- 
ber companies, provides fire, casualty 
and marine insurance facilities in prac- 
tically every country in the world. 
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AIU Names Winebrenner 
Manager at Los Angeles 


Appointment of Walter E. Winebren- 
ner, CPCU, as manager of the Los An- 
geles office of American International 
Underwriters, Inc., has been announced 
by Clement J. Smith, president of the 
company in California. AIU manages 
the foreign business of a group of 
prominent American stock companies. 

Mr. Winebrenner has been assistant 
manager of the Los Angeles office for 
the last year and a half, during which 
period L. H. Collier, vice president in 
San Francisco, was manager. The for- 
mer joined AIU in Shanghai, China, in 
1940 and later served in AIU offices in 
Germany, New York and San Francisco. 
While in the Shanghai office he was 
captured by the Japanese, and spent two 
years in their hands before getting back 
to the U. S. During the latter part of 
the war he served as a Japanese lan- 
guage officer in Naval Intelligence. 


Economic Trends Affect 


Truck Cargo Thefts 


Releasing a mid-summer list of truck 
cargo thefts and hijackings representing 
values in excess of half a million dollars, 
the Cargo Protection Bureau today 
pointed out that current economic trends 
are reflected in the recent losses. 

“That economic trends are directly re- 
lated to truck cargo thefts and hijack- 
ings is clearly evident from the summer 
the bureau commented. 
shortages inspired by the intensified de- 
fense production program and inflation- 


losses,” “Goods 


ary tendencies in certain goods are both 
reflected in the recent loss lists.” 
Meat, for instance, one of the great 


points of controversy in the over-all pic- 
ture of price control, inflation, shortages 
and all the elements of the current econ- 
omy, stands high on the loss list—higher 
than for some time. 

Metals continue to appear with in- 
creasing frequency, with a range through 
steel, copper, brass and nickel. Any 
metal appears to be a target line today 
and this type of goods, until recently re- 
garded as beyond the scope of hijz ickers, 
now ranks well up the list of loss leaders. 


Great Lakes Reinsurance 
Co. Forming in Canada 


The Canadian government has sanc- 
tioned incorporation of the Great Lakes 
Reinsurance Co. Authorized capital is 
$500,000, and the company will be li- 
censed to handle all types of reinsurance 
excepting life. Company incorporators 
are directors and officials of Sterling 


Offices of Canada, Ltd. 


Hiller Manager of GAB 
Branch at Du Bois, Pa. 


J. Frederick Hiller, Jr. succeeded W. 
K. Owrey as branch manager of the 
Du Bois, Pa., office on September 1. 
Mr. Owrey, whose health has not been 
of the best, "has requested relief from his 
administrative responsibilities. 

Mr. Hiller, a graduate of Dickensor 
Junior College, joined the bureau in 
1940 after previous adjusting ex xperience, 
and was assigned to the Du Bois office, 
Since that time, with the exception of 
his service in the armed forces, he 
has been associated with that office, han- 
dling all types of losses in the western 
Pennsylvania field. 
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Exposure to Radiation 
Seen as Constant Peril 


Cc. & S. ASSOCIATION REPORTS 
Says AEC Has no Jurisdiction Over 
Disposal of Radioactive Wastes in 
Hospitals and Laboratories 
The possibility of public exposure to 
radiation from radioactive wastes in the 
new atomic age is “an ever-present dan- 
ger” which is being given increased 
attention by insurance safety engineers, 
the Association of Casualty & Surety 
Companies said in a_ special report re- 
viewing methods of disposing of radioac- 
tive materials in industrial wastes. 
Burial at sea in concrete-filled 
fins,” in the gangster mode of prohibi- 
tion days, has become one of the safest 
ways of getting rid of dangerous 
concentrations of radioactive wastes, the 
report to the association’s 102 member 
companies pointed out. ‘Concentrated 
liquid wastes from “hot” laboratories, 
where larger amounts of more highly 
radioactive materials are handled, are 
mixed with cement in oil drums and 
dumped in the sea 100 miles offshore. 


Buried Deep in Earth 


The concrete-filled “coffins” also are 
buried deep in the earth, usually 12 
feet down, in isolated “atomic ceme- 
teries.” These burial grounds are fenced 
in and posted as contaminated to pre- 
vent trespassing. As an extra safeguard, 
the radioactive burial pits and surround- 
1g areas are monitored regularly with 
Geiger counter to check radiation. 
While the Atomic Energy Commis- 
sion exercises rigid control over these 
and other highly radioactive wastes 
from plants producing isotopes to pre- 
vent dangerous exposures, the disposal 
of relatively weaker wastes from hospi- 
tals, laboratories and some _ industrial 
plants using radioisotopes in research, 
tracer” experiments and medical treat- 
ment is “only loosely cage now 
and is not directly under the jurisdiction 
7 1c AEC.” according os the special 
ha. rds committee of the association’s 
accident prevention rine raat 

The strict control exercised by the 
AEC over the di sposal of wastes at pro- 
duction plant installations makes expo- 
sures unlikely there, the reports says in 
discussing the insurance aspects of in- 
jury or death from tissue destruction 
by radioactive materials in wastes. But, 
it adds, hazardous exposures may occur 
among isotope users who are not strictly 
controlled now, and they should be ad- 
vised of proper disposal methods and 
inspected carefully by insurance safety 
engineers when workmen’s compensation, 
bodil y injury or property damage forms 
of public liability ileatane: and boiler 
and machinery insurance are involved. 


cot- 








Workmen’s Compensation Affected 


Workmen’s compensation coverage 
might be affected by exposure of work- 
men to radiation hazards during areal 
disposal operations, the special hazards 
committee pointed out. Monitoring de- 
vices, exposure meters and protective 
equipment should be used by workers. 
Particular care should be exercised, it 
warned, when plumbing ae or sew- 
age lines, carrying even properly diluted 
radioactive wastes to main sewers for 
disposal, are repaired or. replaced and 

(Continued on Page 34) 





DISTRIBUTES AUDIT MANUAL 


Surety Association of America Sends to 
All Banks Reprint as Aid to Small 
and Moderate-sized Banks 

A manual, “Audit Aid for Small and 
Moderate-Sized Banks,” is being dis- 
tributed by the Surety Association of 
America to every bank in the United 
States. 

The manual was originally prepared 
by Roy F. Buchman, chief auditor of 
the Mellon National Bank & Trust Co., 
Pittsburgh, for a recent series of cor- 
respondent bank conferences. Its value 
as basic audit guidance was recognized 
by the National Association of Bank 
Auditors & Comptrollers, and with the 
coopers ition of that organization permis- 
sion was secured by the Surety Associa- 
tion to reprint it for nationwide dis- 
tribution. The distribution was effected 
with the cooperation of the insurance 
and protective committee of the Ameri- 
can Bankers Association. 

Adequate audit controls are generally 
recognized as an important aspect of 
bank operations and present no unusual 
problem for the larger bank which is 
able to employ at least one full-time 
auditor. In smaller banks, however, the 
question is not so easily resolved, and 
the procedures outlined in the manual 
present a realistic approach to this 
problem. The manual is of interest to 
the larger banks as well, because of the 
requirements of their correspondent 
banks in the small or moderate-sized 
groups. 

Banks and those concerned with bank 
auditing may secure additional copies 
from the educational department of the 
Surety Association = America, 60. John 
Street, New York 38, N 


JOINS STANDARD ACCIDENT 


Rudell, Former Practicing Attorney, En- 
ters Home Office Legal Department; 
Is Member of Michigan Bar 

William R. Rudell, attorney, has 
joined the legal department at the home 
office in Detroit of the Standard Ac- 
cident Insurance Co. and its affiliate, the 
Planet Insurance Co. 

Mr. Rudell who previously has been 
practicing law in Detroit for the past 
16 years, was at one time associated with 
the law firm of Goddard, McClintock & 
Johnson. 
~ Mr. Rudell received his early educa- 
tion in Sault Ste. Marie. On graduation 
from the University of Michigan with a 
bachelor of arts degree, he enrolled in 
the University of Michigan Law School. 
Later, he transferred to the Detroit Col- 
lege of Law from which institution he 
received his law degree. He was ad- 
mitted to the Michigan Bar in 1935. 


KEMPER PROMOTES COMPTON 

Frank W. Compton has been elected 
assistant secretary of American Mo- 
torists Insurance Co.,’it is announced by 
Chairman James S. Kemper. Mr. Comp- 
ton joined the Kemper group of insur- 
ance companies in 1935, and since 1949 
has specialized in developing large in- 
dustrial and commercial business. He 
attended Wharton school of commerce 
and Northwestern University. 


Merrill C. Yost Named 
Educational Director 


IS DRIVER EDUCATION EXPERT 


Accident Prevention Department of 
C. & 1S. Association Appoints Him; 
Will Work on National Scale 


Appointment of iP Meet C.-\ Yost as 
educational director of the accident pre- 
vention department, Association of Cas- 
ualty & Surety Companies, is announced 
by J. Dewey Dorsett, general manager. 

Mr. Yost, who has been in charge 
of driver education in the Lancaster, 
Pa., high schools for the last seven years, 
began his new duties yeserday as suc- 
cessor to Marland K. Strasser. Mr. 
Strasser, who has been educational di- 
rector since 1948, became field repre- 
sentative in the Association’s San Fran- 
cisco office on July 1. 

For the last 21 years Mr. Yost has 
been associated with the Lancaster 
schools in a teaching capacity, special- 
izing in driver education in recent years. 
He is president of the Pennsylvania 
Driver Education Teachers Association. 

In 1949, he was a delegate to the con- 
ference 4 the National Committee on 
Driver Education held at Jackson’s 
Mills, W. Va., at which educational 
standards for driver education courses 
were developed. 


Member of Phi Beta Kappa 


A graduate of Tamaqua (Pa.) High 
School, Mr. Yost received his bachel- 
or’s degree in education at Gettysburg 
College and a master’s degree in edu- 
cation from Pennsylvania State College. 
He has been associated with Penn 
State’s extension division as an instruc- 
tor in visual materials this year and also 
was an instructor at the summer ses- 
sions of Millersville (Pa.) State Teach- 
ers College in 1947 and 1948. He is a 
member of Phi Betta Kappa, national 
honor society. 

Mr. Yost will carry on his driver edu- 
cation work on a national scale through 
the association’s accident prevention de- 
partment, conducting training institutes 
In many states for teachers of safety in 
its expanding driver education program. 

He also will speak frequently on acci- 
dent prevention and driver education 
subjects before insurance, civic and edu- 
cational groups. 


AETNA FILM SHOWN ABROAD 


Used in ‘(Connection With State Depart- 
ment Program; Over 30,000 View 
Co.’s Highway Safety Picture 

More than 30,000 residents of 12 dif- 
ferent countries in the last six months 
have seen “Live and Let Live,” a high- 
way safety film produced by the Aetna 
Casualty and Surety Company. 

The film is being shown abroad as a 
part of the State Department’s infor- 
mational program. Prints were donated 
by the Aetna for this purpose at the 
request of the State Department and, 
in a report to the company, a State De- 
partment official wrote: “Once again, we 
wish to thank you for your valuable co- 
operation with our overseas information 
program. The Campaign of Truth has 
gained tremendous assistance from the 
generosity of American organizations 
such as your own.” 

State Department statistics reveal that, 
in the period from January 1 to June 
15, “Live and Let Live” we is shown 
175 times to a total audience in excess 
of 32,500 persons. Countries in which 
these showings took place include 
Sweden, Norway, Denmark, Greece, 
Syria, Iran, Iraq, Switzerland, Philip- 
pines, India, Hungary, and Italy. 
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ADVANCES MAEHLE AT CHICAGO 


American Surety Makes Him Resident 

Vice President; Tillotson Named 

Manager; Helton Continues Asst. 

J. L. Maehle, manager of the Chicago 
branch office of American Surety Co. 
since 1911, has been promoted to the 
position of resident vice president of 
the office, the company announced. R. 
H. Tillotson was appointed to succeed 
Mr. Maehle as manager and H. T. 
Helton continues as assistant manager. 

Mr. Maehle is a member of the IIli- 
nois Bar Association and former presi- 
dent of the Surety Underwriters Asso- 
ciation of Chicago. 

Mr. Tillotson has been with the 
American Surety for more than 20 
years and has had considerable expe- 
rience in the underwriting and produc- 
tion field. He was assistant manager of 
the company’s New York City metropol- 
itan branch office. 

Mr. Helton has had a number of years 
experience in casualty underwriting and 
production. He Was an instructor on 
fidelity and surety bonds in courses con- 
ducted by the Insurance Institute of 
America. He has been assistant manager 
of the Chicago branch office since 1949, 


Plan to Review Warsaw 
Convention at Madrid 


International limits of air line liabil- 
ity are to be reviewed at a meeting of 
the legal committee of the Interna- 
tional Civil Aviation Organization in 
Madrid, Spain, on September 11. In- 
creases have been proposed over pres- 
ent limitations resulting from the War- 
saw Convention fixing a maximum 
liabiliay for passenger injury or death 
at $8,291. Revisions of the Warsaw 
Convention have been attempted on 
numerous occasions but so far without 
any general agreement by the more 
than 40 nations that have accepted the 
Convention. The low limitations on air 
line liability in international traffic 
make it extremely important that pas- 
sengers be adequately insured on these 
journeys. 





Are You on the Right Track? 
Are You Heading inthe Right Direction 


You Will 


HEARTHSTONE INSURANCE CO. OF MASS. 
120 Boylston Street 


Boston 16, Mass. 


Be....1f You Represent — 
COMBINED INSURANCE CO. OF AMERICA 


5316 Sheridan Road 





Chicago 40, Ill. 





COMBINED AMERICAN INSURANCE CO. 
2817 Maple Avenue 


W. CLEMENT STONE, President 
of the Combined Group 


Dallas 4, Tex. 
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C. of C. in Survey 

Of Hospital Expense 
PRIVATE COVERAGE EXPANDS 
More Than 17,000,000 Covered by Indi- 


vidual Policies of Private Companies; 
Medical Expense Also Rises 





More than 17,000,000 persons were in- 
sured for hospital expense under indi- 
vidual policies of private insurance 
companies at the end of 1950, according 
to the annual survey which has just been 
completed by the insurance department 
of the Chamber of Commerce of the 
United States. This represents an in- 
crease of almost 3,000,000 or 20% over 
the preceding year. 

A report of the survey is contained 
in the current issue of “American Eco- 
nomic Security,” published by the Na- 
tional Chamber. 

The chamber emphasized that these 
figures include only persons insured in- 
dividually by private insurance compa- 
nies, and not those protected through 
Blue Cross and Blue Shield plans, mu- 
tual benefit associations, salary contin- 
ance plans, union method plans and 
other methods of voluntary coverage. 
“American Economic Security” will pub- 
lish in its next issue the results of a 
survey of persons covered under group 
insurance policies of private insurance 
companies. 

Medical ae ores Insurance Up 

There were 2,714,000 persons insured 
against medical expense under individual 
policies of private insurance companies, 
the report showed. This was an increase 
of 364,000 or 15.5% over the preceding 
year. 

Completed questionnaires from 257 in- 
surance companies and fraternal soci- 
eties, representing 88% of the total 
premium income from individual poli- 
cies issued in the United: States, were 
returned in the national chamber’s 
survey. Data for companies not report- 
ing were estimated from published re- 
ports of their premium income. 

The current survey is the fifth such 
annual survey made by the insurance 
department of the chamber. The fig- 
ures produced by this survey comprise 
an important part of the data shown 
in the recent study of the staff of the 
Senate health subcommittee headed by 
Dr. Dean Clark, managing director of 
the Massachusetts General Hospital. 


Continental Casualty Co, 


Features Sport Coverages 
With the reopening of high schools 
and colleges, the Continental Casualty 
Co., through its special risks division, 
is again urging insurance agents and 
brokers to take advantage of the com- 
pany’s football and all-sports athletic 
injury insurance protection. 

The regular plan rates for the foot- 
ball protection is $5 per player for 
high schools and $7.25 per player for 
colleges, while the all-sports policy 
(excluding football) is $3 per player 
for high schools and $4.50 per player 
for colleges. Rates for the double bene- 
fit plan are $9 for high schools and 
$12.50 per player for colleges on foot- 
ball protection and $5 on high school 
and $7.75 for colleges on all-sports. 


Donald D. Patrick Dies 

Donald DeWitt Patrick, manager of 
the United States Fidelity & Guaranty 
Co. at Syracuse, N. Y., died suddenly 
at his summer home, Ramona Beach, 
August 27. He was widely known for 
boy scout, Masonic and church activ- 
ities. Surviving are his wife, Ouida G. 
P atrick, and two daughters, Mrs. James 
H. Laubach of Wickford, R. I., and 
Mrs. James R. Johnson of Richmond, 
Va. 








NAMES FARNHAM AND FISHER 
The American Mutual Liability Insur- 
ance Co. announces the appointments of 


George N. Farnham as sales manager 
and Richard C. Fisher as claim manager 
of its Madison, Wis., office. 





DEFER TAX EQUALITY ACTION 


Senate Finance Committee Follows 

House in Matter of Mutual Company 

Taxation; Find Problem Is Knotty 

Washington—The Senate Finance Com- 
mittee last week followed the lead of 
the House and failed to take any action 
on the proposal supported by the Na- 
tional Tax Equality Association and 
most stock insurance agents’ groups to 
tax mutual fire and casualty insurance 
companies in the same way as _ stock 
companies are taxed. 

While the National Association of 
Insurance Agents did not give all-out 
endorsement to this specific proposal, it 
did take the position in a letter filed 
with the finance committee that both 
types of companies should be taxed in 
the same manner in order to equalize 
competition. 

Mutual fire and casualty companies, 
under a formula adopted in 1942, now 
pay either 1% of their gross premiums 
of regular corporate rates on their net 
investment income, whichever is higher. 
The NTEA contended that this gives 
the mutuals an unfair tax advantage 
over the stock companies. 

The House Ways and Means Com- 


mittee decided, however, that the mu- 
tuals do pay some taxes and that the 
question of equalization presents too 


knotty a problem to be resolved without 
intensive study. Therefore, it directed 
the technical staffs of the House-Senate 
joint committee on internal revenue 
taxation and the Treasury Department 
to conduct such a study and report its 
findings when a thorough examination 
of all aspects of the problem has been 
completed. It agreed not to change the 
status quo in the meantime. 


National Safety Council 
In Millionth Man Campaign 


Because at the present rate of traffic 
deaths some time in December the mil- 
lionth traffic death will be recorded, 
the National Safety Council is conduct- 
ing a “Millionth Man” campaign to 
avert the tragedy. The council is set- 
ting up machinery to distribute weekly 
summaries on traffic deaths in the 
states and is providing newspapers and 
interested organizations with mats and 
photostats of its “Millionth Man” em- 
blem. 

“Our only purpose in trying to iden- 
tify such a grim date in history is to 
dramatize the horror of such a huge 
traffic toll,” said Ned H. Dearborn, 
council president. “Perhaps 1,000,000 
dead—almost twice the number of 
Americans who have died in combat 
in all our wars—will crack the apathy 
of a nation which can see 35,000 per- 
sons killed by autos in a year without 
much concern.” 








C. H. PRICHARD, JR. WED 

Lieutenant C. H. Prichard, Jr., of the 
United States Marine Corps and Paul- 
ine Ann Brown were married at Had- 
donfield, N. J., September 1. In civilian 
life, Lieutenant Prichard is treasurer 
of Prichard & Baird, Inc., reinsurance 
office at 99 John Street, New York. He 
is the son of Mr. and Mrs. C. H. 
Prichard. The bride is the daughter 
of Mr. and Mrs. Maynard Brown of 
Haddonfield. 





MADE PRODUCTION MANAGER 

Robert H. Gott has been appointed 
manager for the Detroit branch office of 
the Standard Accident Insurance Com- 
pany and its affiliate, the Planet Insur- 
ance Co. Mr. Gott has been serving 
as field representative for the metropoli- 
tan area of the Detroit branch. 


HALLOCK DETROIT SPEAKER 

Robert P. Hallock, superintendent of 
agents, western department, Massachu- 
setts Protective and Paul Revere Life, 
will speak before the first fall meeting 
of the Detroit Association of Accident & 
Health Underwriters, September 11. 





Dana Lowd Is Speaker 
Before Maine Agents 


MEETING AT BELGRADE LAKES 


Discusses “Good Old Days”; Says 
Strides Have Been Made in Establish- 
ing Qualification Laws for Agents 


Dana J. Lowd, Northampton, Mass., a 
member of the executive committee of 
the National Association of Insurance 
Agents, addressed the meeting of the 
Maine Association of Insurance Agents 
at Belgrade Lakes, September 6. His 
subject was: “The ‘Good Old Days—Or 
Were They?” 

“Great strides have been made,” Mr. 
Lowd said, “in establishing agency 
qualification laws throughout the several 
states. Great strides have been made 
in the education of agents—old timers 
as well as neophytes—through courses 
and schools conducted by colleges, com- 
panies and agents’ associations. And we 
may proudly note that outstanding 
among these courses are those prepared 
by our own National Association which 
are finding enthusiastic acceptance by 
thousands of students individually and 
in groups from coast to coast.” 

Companies Recognize Importance 

Mr. Lowd pointed out that the com- 
panies have recognized the importance 
of proper qualification and education in 
those who shall act as their representa- 


tives, their connecting link with the 
insurance buying public. 
He compared the present situation 


with the good old days when anyone— 
“and the companies definitely appeared 
to be not fussy”—anyone could get 
a license and carry on an alleged insur- 
ance business. 

The NAIA executive committeeman 
cautioned the companies that their solid, 
conscientious, full-time agents “will not 
be particularly pleased should they learn 
that some fieldmen go out to do all the 


too 


Travelers Names 7 in Field 
Travelers announces the appointments 
of seven new field supervisors in casu- 
alty, fidelity and surety lines. 
Donald K. Durfee has been appomted 
field supervisor at Providence, R. L; 
Thomas E. Strange at Louisville, Ky., 


and R. Ned Brooks at South send, 
Ind. Field supervisors ee are 
Raymond J. Reed, John R. Turner, H 
Robert Karl, Jr., and Terrence E. 
Olson. 





NATIONAL NAMES BRODERICK 
James F. Broderick has been appoint- 
ed casualty special agent for Kansas for 


the National of Hartford Group. Mr. 
Broderick joined the National at Chi- 
cago after his discharge from the Army 


in 1946. 
Topeka. 


His headquarters will be in 


work and make the inspections in con- 
nection with the new farm rates and 
forms for alleged agents who are too 
involved in their other pursuit to give 
this necessary attention to their insur- 
ance obligations.” 
Rests Upon an Arch 
He pointed that the 
operation of insurance 
rests arch with 
various 


successful 
companies 
many units 
departments— 


out 
the 
upon an 
represented by 


executive, legal, underwriting, adjust- 
ment, engineering, accounting, invest- 
ment and others. “But let there be no 
question, the keystone in that arch is 
the American agency system.” 

Our insurance companies, Mr. Lowd 
continued, must survive and will sur- 
vive just as long as our cherished Ameri- 


can concept of freedom exists—‘“just as 
long as the free enterprise system keeps 
its head above the threatening waves of 


statism which would gladly substitute a 
Government-operated hand-out system 
to masquerade under the name of 


” 


insurance. 
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One of the big regrets of this column 
for 1951 is the loss of Joseph P. (Ameri- 
can Foreign Insurance Association) Gib- 
son, Jr. who soon moves to American 
Mutual Reinsurance Co. of Chicago as 
executive vice president and general 
manager. Well, just one more reason 
for a lot of guys and gals to want to 
go to Chicago. 

+ * . 


Post card from Sam _ (Continental 
Assurance General Agent) Rosan, mailed 
from Maplewood, N. H., says: “Hope 


you are resting, relaxing, and not writ- 
ing, or are you anyway. See you in the 
fall.” Well, Sam, we just finished doing 
a second edition for Prentice-Hall, Inc., 
of the first book they printed of ours, 
“How to Sell Life Insurance.” And since 
the new book has a wonderful section 
by Ralph T. (General Manager, Ross- 
Martin Co., Tulsa) Curtis on increasing 
one’s life business through direct mail 
usage—we're pretty happy that the job 
is finished. 
* * * 

Isaac B. (Assistant Chief Ordinary 
Underwriter, Prudential’s Newark Home 
Office) Jennings just sent us two things 
we like. One was this slogan: “An op- 


timist is a person whose glass is half 


full; a pessimist is one whose glass is 
half empty.” His other contribution 
written by a man named Jowett, reads 
as follows : 

1. “Most people do what they are 


requested to do; successful people do 
a little more.” 

2. The time to 
future is to-day. 

3. There isn’t a single human being 
who hasn’t plenty to weep over, but the 
trick is to make the laughs outweigh 
the tears. 

4. Neglect a personal grievance for 


take advantage of the 


48 hours and it will die of starvation. 

5. Regulate your life by the standards 

you admire when you are at your best. 
6. Fundamentally, we are all alike, but 


the Lord has inserted a_ mysterious 
something extra which makes _indi- 
viduality. 

ie - te > 

The Westfield Wizard of Corn, Ker- 
mit F. (Provident Mutual) Dow re- 
cently said: “A wife will admit she’s 
wrong if hubby will admit that she’s 
right.” That Kermit guy, is a case, eh? 

* * * 

A man who wanted to impress his 
wife with his knowledge of banking, 
carefully explained the intricacies of 
high finance to her at some length. 
After listening for some time, she said: 
“Isn’t it wonderful, Henry, that a man 
with as little money as you have, should 
know so much about it?” 

* * * 
We were sorry to miss one issue a 


few weeks ago, but it was just our fault 
we simply forgot to send our copy in 
on time. First time a missing column 
was our fault. 
* * 7 
This is the time of year when amateur 
press agents send out rush releases an- 
nouncing that theatrical clients will take 
over for a star who is ill. Such a thing 
happened in London this summer and 
the understudy sent telegrams to all the 
London critics, with the hope they would 
attend the performance and comment on 
same. The understudy received a prompt 
reply from one man, who just wired: 
“Thanks for the warning.” 
* * * 
No man gives his wife as big an al- 
lowance as she makes for him. 


—MERVIN L. LANE, 
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Compensation Hearing 
Set in N orth Carolina 


WILL BE HELD ‘SEPTEMBER 21 
a Petition for 
To Be 


Inspection Pisin’ ‘Files 
Rate Level Increase of 7.6% 
Effective November 1 
Commissioner of lear ance Waldo C. 
Cheek of North Carolina announces that 
a public hearing will be held in the La- 
bor Building, Raleigh, at 9:30 a.m., Sep- 
tember 21, to consider a filing made by 
the Compensation Rating & Inspection 
Bureau of North Carolina, petitioning 
for an increase in the compensation rate 
level of 7.6%, to become effective No- 
vember 1. ‘ 
This proposed increase in rate level is 
based upon the underwriting experience 
of the carriers on policies which were 
issued to be agri between August 1, 
1947, and July 1949, with considera- 
tion also given ‘calendar year 1950 un- 
derwriting experience, or as much of 
experience as is available at the 


such 
present time. 
It is proposed that the present per- 


missible loss ratio of 58.0% be reduced 
to 57.0% with the 1.0% difference being 
added to expense allowances. This 
means that 1.0% less of each premium 
dollar would be available to pay losses. 
It is represented that present expense 
constants of $10 per risk having less 
th: n $400 permium are inadequate. It is 
further proposed that expense constants 
of $10 apply to all risks with less than 
$500 premium. 
Rates Were Increased 
Effective July 1, 1951, an increase in 
ompensation rates of 8.9% was approved 
due to increased benefits enacted by the 
1951 session of the General Assembly. 
The average increase of 7.6% proposed 

be effective November 1, 1951, would 
manual rates or those 
This is an 


apply to existing 
in effect at the present time. 
re over-all increase and, theretore, 
same amount does not apply to all 
classifications are 
amount, some by a 
remain the 





aver 
the 

classifications. Some 
increased by a lesser 
sreater amount, and some 
same as at present. f 

The total amount of workmen's com- 

pensation premiums earned in _North 
ina during calendar year 1951 was 
ehtly less than $10,000,000. 
The complete proposal made by the 
Compensation Rating & Inspection Bu 
reau of North Carolina is on file with 
the Insurance Department and is a pub- 
lic record. 

PACIFIC INDEMNITY TO MOVE 
Los Angeles Company to Occupy Two 
Floors in New Tishman & Co. Build- 
ing; To Take Possession in Fall 
The Pacific Indemnity Co. of Los 
Angeles has leased for a long term ot 
years two entire floors in the second 
of a three 12-story, air-conditioned 
office buildings under construction at 
3440-50-60 Wilshi re Bou'evard, Los An- 
geles. The Tishman Realty & Construc- 
tion . Nok is owner-builder of the 

$12,000,000 project. 

The Pacific Indemnity will occupy the 
10th and 11th floors in the structure at 
number 3450, comprising a total of ap- 
proximately 28,000 net square feet, ac- 
cording to Mr. Tishman who said that 
the company is vacating its downtown 

fices after a tenancy of many years 
company is scheduled to take pos- 
session in the fall after it completes its 
own interior alterations 








iS tT ansaction marks the second 
lease of large space in the Tishman 
office group to a leading West Coast 


company ete lin'a week. Sev- 
eral days ago the Firemen’s Fund In- 
surance Co. leased three entire floors 
in the building at number 3440, for its 
Los Angeles offices. 


insurance 


-_ OPEN ROANOKE, VA., OFFICE 

The Allstate Insurance Co., subsidiary 
Roebuck & Co., will open a 
regional office at Roanoke, Va., in the 


of Se ars, 





Mehr Guest of Royal-Liverpool Group 





Robert I. Mehr, left, associate professor of economics at the University of Illinois, 
and Graham Russell, superintendent of personnel and public relations, Royal - Liver- 
pool Insurance Group. 


The Royal-Liverpool Insurance Group 
was host last month to Robert I. Mehr, 
associate professor of economics at the 
ag deg of Illinois. Mr. Mehr spent 
18 days at the group’s New York office 
observing insurance procedures, 

Mr. Mehr is one of 24 teachers who, 
under the sponsorship of the American 
Association of University Teachers, 
have been spending from four to six 
weeks in 14 life home offices and nine 
fire, casualty and surety company home 
offices. 

Mr. Mehr is the author of Principles 
of Insurance, a textbook which will be 
published by Irwin in December. The 
pasate iry arranged for Mr. Mehr empha- 
sized, at his request, casualty under- 
writing. Graham Russell, group super- 
intendent of personnel and public rela- 
tions, expressed the belief that if this 
program was to be of value both to the 
visiting professor and the company, “we 


must permit access to all we've got to 
give.” 

Mr. Mehr saw his period of study with 
the group as an excellent opportunity to 
substantiate ideas, to examine how 
closely practice follows theory, and as a 
refresher course in insurance. 


Makes Field Appointments 


The Standard Accident Insurance Co. 
of Detroit has made the following addi- 
tions to its field organization: 

David W. Watkins has joined the 
Harrisburg office as field representative. 

Albert L. Dickinson has gone with 
the Dallas branch; Walter J. Mitchell, 
the Washington branch; and D. Rex 
Zimmerman, the San Francisco branch, 
all as claim 5 e-cgneol ig 

Andrew J. Gormley and William Wal- 
pole have been added to the Philadelphia 
branch staff as claim representatives. 





A Well-Rounded Service 
of Proved Worth 


Complete personal insurance is nothing 
new here at Federal Life and Casualty. 
Founded in 1906 as an A & H company, 
we early decided to offer a well-rounded 
service to field representatives as well 
as to policyowners. We set our sights 
accordingly and in 1929 we were 
licensed to write life insurance. 


Thus, we have been providing A & H 
insurance for nearly half a century... 
life insurance for nearly a quarter 
century. During all this time our goal 
has been the best possible service to 
fieldmen and policyowners. 


FEDERAL LIFE AND CASUALTY COMPANY 


DETROIT 2, MICHIGAN 














CPCU Society Holds 
Meeting in Chicago 


TEAF HEADS OFFICERS’ SLATE 
North Is Speaker at Conferment Lunch- 
eon; Three Seminars Are Conducted; 
Loman Confers Designations 


The eighth annual meeting and semi- 
nar of the Society of Chartered Prop- 
erty & Casualty Underwriters was held 
at the Palmer House at Chicago this 
week, September 5-7. 

Following is the slate of officers as 
determined by mail ballot: President, E. 
Adrian Teaf, Philadelphia; vice presi- 
dent, Robert McWilliams, Los Angeles; 
secretary-treasurer, Arthur B. Guest, 
Philadelphia. 

Highlights of the conference were: 

Three half-day seminar sessions upon 
such technical phases of property and 
casualty insurance as legislation, busi- 
ness interruption insurance, and con- 
tractual and property damage legal lia- 
bility insurance; three special meetings 
upon production and marketing, educa- 
tion, and activities of local chapters; 
the annual meeting of the society; an 
all-industry luncheon, at which a sub- 
stantial percentage of the 13 insurance 
men and women who completed this year 
the five required examinations had the 
designation of Chartered Property- 
Casualty Underwriter conferred form- 
ally by Dr. Harry J. Loman, Philadel- 
phia, dean of the American Institute for 
Property & Liability Underwriters, Inc. 

North Is Luncheon Speaker 


Speaker at the conferment luncheon 
attended by hundreds of Midwestern 
insurance leaders, was John A. North, 
president of the Eastern Underwriters 
Association, and president of the Phoe- 
nix Insurance Co. He has served as 
president of the American Institute for 
Property & Liability Underwriters, Inc., 
and as a governor of the Insurance In- 
stitute of America. 

Opening seminar session was_ held 
September 5. Alice M. Chellberg, Chi- 
cago, assistant secretary American Mu- 
tual Alliance, outlined disability bene- 
fits legislation, with Fred S. Applegate, 
Newark, N. J., as moderator, and Ches- 
ter N. Goltra, Chicago, as auditor. The 
insurance legislative horizon was the 
topic of Roy L. Davis, Chicago manager 
Association of Casualty & Surety Com- 
panies, with William H. Rodda, Chicago, 
as moderator, and F. Harman Chegwid- 
den, Camden, N. J., as auditor. 

At the Thursday morning seminar ses- 
sion Benjamin G. Sager, Cleveland, Cen- 
tral Mutual Agency, discussed property 
damage liability, with Albert L. Weiss, 
St. Louis, as moderator, and M. L. Lan- 
dis, Van Wert, Ohio, as auditor. Con- 
tractual liability was presented by Ken- 


neth M. Hough, Los Angeles, oe 
Casualty Co., with William V. Hall, San 
Francisco, Ng moderator, and John A. 


Pfaender, . Paul, as auditor. 
=e on Business Interruption 
At the final seminar session Thursday 

afternoon, George V. Whitford, Phila- 

delphia, secretary Fire Association of 

Philadelphia, presented a critique of 

business interruption insurance, with 

Gerald E. Myers, Chicago, as moderator, 

and John D. Phelan, Indianapolis, as 

auditor. Boiler business interruption in- 
surance was outlined by Claude H. Rice, 

New York, the Babcock & Wilcox Corp., 

with Frederick J. Flynn, New York, as 

moderator, and A. Hawthorne Criddle, 

Philadelphia, as auditor. 

Since so many members of the society 
are producers, there was a large at- 
tendance at the special meeting on pro- 
duction and marketing conducted under 
the chairmanship of C. M. Patrick, Dal- 
las. The special meeting upon educa- 
tional methods was under the direction 
of J. E. Hedges, Bloomington, Ind., pro- 
fessor of insurance at Indiana Univer- 
sity. He has conducted during recent 
weeks a comprehensive survey designed 
to develop a composite picture of the 
average holder of the CPCU designation, 
his place in the business both before and 

(Continued on Page 32) 
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A. & H. Association 
Publishes Sales Course 


BERT A. HEDGES IS EDITOR 

Pilot Course for Training Instructors 

Being Arranged With Extension Divi- 
sion of University of Illinois 


Carl A. Ernst, president of the Inter- 
national Association of Accident & 
Health Underwriters, announces the 


completion of the organization’s acci- 
dent and health sales education course. 

In making this announcement, Mr. 
Ernst said: “Two years ago we realized 
that our association could render no 
greater service to the sales forces in the 
accident and health business than the 
preparation of a sales education course. 
Studies were initiated and groundwork 
was laid by an executive board commit- 
tee and our executive secretary, Wesley 
J. A. Jones, which have now culminated 
in the completion + the association's 
‘Disability Insurance Sales Course.’ The 
introduction of our course now is timely 
with the current entry of so many life 
insurance companies into the accident 
and health field. This course will soon 
be made available to all those who have 
an interest in the problems of A. & H. 
selling.” 


Bert Hedges Is Editor 


The editor of the Disability Insurance 
Sales Course has been Bert A. Hedges, 
Business Men’s Assurance, Wichita, a 
member of the international executive 
board. The committee assisting him in- 
cluded Jack Westra, North American 
Life & Casualty, Madison; Charles Ray, 
Hoosier Casualty Co., Indianapolis; 
Gerry Ramsey, Olympic National Life 
Insurance Co., Seattle, and Roy Mac- 
Donald, Health & Accident Underwrit- 
ers Conference, Chicago. Mr: Ernst paid 
tribute to these men and to the count- 
less others who have devoted time and 
effort to the preparation of various sub- 
ject matter in which they were experi- 
enced. 

Further announcements will be made 
soon as to the availability of the course 
in local areas. It is expected that such 
sessions will be initiated shortly after 
the first of the year. Plans are set to 
open the local courses, which will be 
sponsored and conducted by local acci- 
dent and health associations, to all in- 
terested persons. 

Preparatory to local availability of the 
Disability Insurance Sales Course, a 
pilot course for the training of instruc- 
tors has been tentatively arranged for 
with the business management service 





Retail Credit Inaugurates 
Hospitalization Inspections 


Finding that family groups applying 
for hospitalization insurance have pre- 
sented something of a problem in pro- 
viding adequate underwriting facts at a 
charge that permits widespread use of 
the service, Retail Credit Co. is making 
available generally a service which two 
companies have tried with satisfactory 
results. This service is now rendered by 
both full-time inspectors and _ corres- 
pondents of Retail Credit Co. 

The specifications are: An accident- 
health report on head of family; a para- 
graph in narrative devoted to other ap- 
plicants covering necessary details; a 
charge of 1% basic rate per report. 





A. HEDGES 


Editor of Education Course 


BERT 


of the College of Commerce and the 
Division of University Extension of the 
University of Hlinois, Champaign, short- 
ly after December 1, 1951. A limited 
number of selected and qualified local 
instructors will be invited to this session. 


ADVISORY BOARD “WILL MEET 


New York A. & H. Examinations Group 
to Meet at Office of Bureau; Will 
Hold Election of Officers 
The advisory board of accident and 
health insurance examinations for New 
York State will hold its fall meeting on 
September 13, in New York City. J. F. 
Follmann, Jr., general manager of the 
3ureau of Accident & Health Under- 
writers is chairman of the board and 
the meeting will take place in the offices 

of the bureau. 

At its fall meeting the board will give 
further consideration to the Syllabus 
and Handbook on Accident and Health 
Insurance, both of which have been re- 
ceiving the attention of the board for 
the past few years. Present considera- 
tions are prompted by the enactment 
by the New York Legislature in 1951 
of the uniform individual accident and 
sickness policy provisions law, recom- 
mended by the National Association of 
Insurance Commissioners last year. The 
board will also consider the addition of 
examination questions having to do with 
this new law. 

This being the annual meeting of the 
board, there will also take place the 
election of officers. At the present time, 


John Lydon, Ocean Accident & Guar- 
antee Corp. is vice chairman of the 
board. Walter F. Brooks, Deputy Super- 


intendent of the New York Insurance 
Department, represents Superintendent 
Alfred J. Bohlinger at all meetings of 
the board. 

The general purpose of the board is to 
act in an advisory capacity to the Su- 
perintendent of Insurance in the promul- 
gation of accident and health agents’ ex- 
aminations and to consider all matters 
related to those examinations, such as 
preparation of educational material. Last 
year the board completed a new Hand- 
book on Accident and Health Insurance, 
which was subsequently published and is 
now in wide use. 


Lincoln National Expects 
To Enter A. & H. Field 


In a letter to its field force and 
other representatives in which was dis- 
cussed the agreement reached whereby 
the control of the business of the 
Reliance Life will pass to the Lincoln 
National Life, President A. J. McAnd- 
less said: 

“The Reliance has issued personal 
accident and health insurance for many 
years and will make available to the 
Lincoln a staff trained in the sale and 
administration of that business. Con- 
sequently, it is believed that we will 
be able to announce to our agency 
force at an early date our entry into 
the field of both commercial and non- 
cancellable accident and health insur- 
ance. 





PRUDENTIAL APPOINTS EVANS 





New Assistant Disetter of Underwriting 
for Sickness and Accident Depart= 
ment Was With Paul Revere Life 

Appointment of Francis W. Evans, 
formerly chief underwriter for Paul 
Revere Life Insurance Co., as assistant 
director of underwriting for The Pru- 
dential Insurance Co.’s recently formed 
sickness and accident insurance depart- 
ment, has been announced by Ardell T. 
Everett, second vice president. 

According to Mr. Everett, who is in 
charge of Prudential’s new program, the 
appointment of Mr. Evans “is in line 
with the company’s policy of bringing 
into our organization persons who have 
had broad experience in the sickness 
and accident insurance field.” 

Mr. Evans is a native of Haverhill, 
Mass., and was graduated from Dart- 
mouth College in 1937. He has been 
associated with Paul Revere Life since 
1939, when he joined the company as 
an accident and health claim examiner. 
Subsequently, he served in the com- 
pany’s New York and San Francisco 
offices before being reassigned to the 
Worcester home office as chief under- 
writer in 1946, 


Awarded CPCU Designations 


Four men from northern New Jersey 
are included in the group awarded the 


CPCU designation at Chicago this 
week. They are: Frederick M. Becker, 
manager, Wm. A. Merz & Co., Pater- 
son; Louis G. Gebbard, Standard of 
Detroit Group, Newark; L. Thomas 
Griffin, insurance manager, McCauley 
& English, Denville, and Charles M. 
Mason, compensation and liability un- 
derwriter, Loyalty Group, Newark. 


Distributes Booklet on 
Georgia Surgical Plan 


A booklet on the Georgia plan surgical 
schedule has been distributed to member 
companies by the Health & Accident 
Underwriters Conference. Included is a 
set of questions and answers about the 
Georgia plan, the master surgical sched- 
ule and lists of participating physicians 
and participating insurance companies. 

The Georgia plan follows the Tennes- 
see plan in that the surgical schedule is 
almost the same and the income limits 
are $2,400 for single persons and $3,600 
for families. 


Hospital Plan in Memphis 
A hospital admission plan will be 
inaugurated in Memphis, Tenn., on 
September 17. Representatives of the 
Health Insurance Counsel have been in 
touch with the hospital associations in 
Nashville and it is considered likely that 
a similar hospital admission plan will 
be inaugurated there. 


A. & H. STUDENTS GRADUATED 


Twelfth Annual ‘Short Course Held at 
Purdue; Buchanan Is_ Instructor; 
Elson and Iman Are Speakers 

A class of 19 students, coming from 
13 states and Canada, was graduated 
from Purdue University’s 12th accident 
and health short course held in Lafay- 
ette, Ind., in mid-August. 

Co-sponsored by Purdue and the In- 
ternational Association of Accident & 
Health Underwriters, the course was 
instructed by William A. Buchanan, 
Taylor Publishing Co. Plans are already 
underway to have another session at ap- 
proximately the same time next year. 

The opening day talk was made by 
Chet Elson, Mutual Benefit of Omaha, 
Indianapolis, on “What the A. & H. 
Business Means to Me,” while the clos- 
ing day speaker was C. C. Iman, Illinois 
Mutual Casualty Co., whose subject was 
“The Need for Accident and Health 
Insurance.” 

For the first time in the history of 
the course, the program included lec- 
tures by staff members of the Purdue 
University Life Insurance Marketing In- 
stitute, recognized as one of the best 
training schools of its kinds in the coun- 
try 

The 19 who will receive international 
association diplomas are: 

Robert E. Atkinson, Grand Rapids; 
Eldon E. Franz, Russell, Ky.; Richard 
E. Mueller, Milwaukee, and Howard E. 
Smith, Bakewell, Tenn., all of the Prov- 
ident Life & Accident Insurance Co.; 
Ray Gauthier, Hammond, Ind.; Betty 
McNamara, Peoria, IIl., Illinois Mutual 
Casualty Co.; Ray Grey, Bankers Life 
& Casualty, Garden City, Kan.; Thomas 
M. Harrell and William O. Warner, 
American Home Mutual Life Ins. Co., 
Washington, D. C.; William E. Jen- 
nings, Standard Mutual Life, Columbia, 
S. C.; William M. Kizer and E. Dean 
Miller, Central States H. & A. Associa- 
tion, Omaha; George I. Powell and Roy 
E. W illiams, Great West Life, Winni- 
peg, Manitoba, Canada; Martin O. 
Roeglin, Wisconsin Casualty Association, 
Green Bay, Wis.; M. M. Scott, Pil- 
grim He: uth & Life, Augusta, Ga.; and 


David C. Weatherby and FE. Curry 
Weatherby, Ithaca, N. Y., both of the 
North American Insurance Co. 


HOOSIER CASUALTY MEETING 
The annual meeting of the general 
agents of the accident and health de- 
partment of the Hoosier Casualty Co. 
will be held September 12-14 at the 
Hotel Severin, Indianapolis. Carl A. 
Ernst, North American Life & Casualty 
Co., Milwaukee, president of the Inter- 
national Association of Accident & 
Health Underwriters, will be speaker 
at a luncheon for the general agents 
on September 13. 


CPCU Society Meets 


(Continued from Page 30) 


after having achieved it, and the meth- 
ods which he employed to prepare him- 
self for qualification. The plan was for 
him to present an analysis of the find- 
ings of the survey, with his own analysis 
of its meanings. 

Special meeting on activities of the 
society’s local chapters were under the 
chairmanship of Bernard McManus, Jr,, 
Los Angeles. Among topics discussed 
were: public relations planning tech- 
niques and results; recognition outside 
the insurance business ; advanced educa- 
tion, including the institute plan and re- 
search; educational facilities; appearing 
before. the insuring public; encourage- 
ment of prospective candidates; and 
legislative and other association liaison. 
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“Unforeseen events ... need not change and shape the course of man’s affairs 


9? 





Want an accident telescope? 


Wouldn’t it be wonderful if you had a telescope 
that would let you see accidents coming from 
‘way off? Of course, it’s not possible. It never will 
be. But, while you can never foresee accidents, 
you can plan ahead to protect yourself financially 
against them. At low cost, you can obtain a Mary- 
Jand personal accident policy which will pay you 
an income while you're disabled. It also will pay 


medical expenses resulting from accidental in- 
jury, as well as a lump sum for accidental death, 
loss of limb or sight. 

Here is insurance that pays off in peace of mind 
as well as in dollars. See your Maryland agent 
or broker today. 

Remember: because your Maryland agent knows 
his business, it’s good business for you to know him. 


MARYLAND CASUALTY COMPANY 


Baltimore 3, Maryland 


All forms of Casualty Insurance, Fidelity and Surety Bonds, for business, industry and the home, through 10,000 agents & brokers 














Another effective and unusual advertisement designed to help Maryland agents and brokers sell more accident insurance. 
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Motor Vehicle Inspection Program 
Makes Big Strides Forward in 1951 


Periodic inspection of motor vehicles 
to provide greater traffic safety for 
drivers and pedestrians is now required 
of one of every four vehicles in the na- 
tion, according to a study made by the 
Association of Casualty & Surety Com- 
panies as the inspection movement ap- 
proached the beginning of its 25th year 


this fall. 
After standing still for more than a 
decade, periodic inspection made one 


of its biggest forward strides this year, 
the association said, when West Vir- 
ginia and Texas joined 12 other states 
and the District of Columbia in requir- 
ing regular examination of automobiles, 
trucks and buses for faulty brakes, 
lights and other Pe Meee: known to 


cause accidents. 
Demand Regular Inspection 
With nearly one-third of all states 


now demanding regular inspection of 
automotive equipment as a highway safe- 
ty measure, the association said the 
total of vehicles inspected annually will 
rise in 1952 to more than 13,000,000. 
Texas and West Virginia will add from 
3,500,000 to 3,750,000 vehicles to the 
9,250,000 inspected this year in the dozen 
states and the District of Columbia 
which for some years have had laws 
requiring inspection. 

This year’s increase of more than one- 
third in the number of vehicles coming 
under inspection laws was hz 1iled as one 
of the most significant developments in 
the history of the inspection movement 
by Julien H. Harvey, manager of the 
association’s accident prevention depart- 
ment, which has pioneered in this field 
since 1927. He indicated the possibility 
that before the 25th anniversary 1s 
reached next year, more states may join 
the ranks of the 14 now requiring peri- 
odic examinations and increase the num- 
ber of vehicles inspected to one out of 
every three. At the start of 1951 there 
were 49,143,000 vehicles in the nation, 
according to the Bureau of Public 
Roads. Last year only one in every 
five vehicles was inspected. 

Texas put its new inspection law into 
effect this week, affecting more than 
3,000,000 vehicles in that state. The West 
Virginia law, also adopted last spring, 
became effective on July 1 for its 500,- 
000 vehicles 

Twelve States on List 





The 12 other states requiring annual 
or semi-annual inspection are: Colorado, 
Delaware, Maine, Massachusetts, Mis- 
sissippi, New Hampshire, New Jersey, 
New Mexico, Pennsylvania, Utah, Ver- 
mont and Virginia. 

“The inspection bandwagon of the 
1930's has been hauled out of a legis- 
lative quagmire of inaction, where it has 
been stuck for more than a decade be- 
cause of World War II and related 
conditions, and the parade is again un- 
der way with the action this year in 
West Virginia and Texas,” said Mr. 
Harvey. “It is beginning to make up 
for lost time and should move steadily 
toward the ultimate goal of periodic 
inspection for every vehicle in every 


state as a simple precaution for greater 
safety for everyone. 

“Periodic check-ups of automotive 
equipment prevent thousands of acci- 
dents that might occur if inspection 
were not required. Every year unsafe 
vehicles and equipment cause a large 
number of deaths and injuries which 


could be averted if the cars and trucks 
were examined annually or semi-annu- 
ally. 

Death Rate Below National Average 


Deatlis in automobile accidents in the 
12 states requiring inspection last year 
were 14.7% below the national average 


of 7.5 deaths per 100 million vehicle 
miles, as conrputed by the National 
Safety Council, Mr. Harvey pointed out. 
In the states not requiring inspection, 


fatalities were 4% above the national 


average. The death rate in the inspec- 
tion states was 6.4, against 7.8 in the 
non-inspection states. 

Ten states having private inspection 
stations appointed by the state had an 
average traffic death rate 8% lower than 
the national average in 1950, Mr. Harvey 
said. These states were Colorado, Maine, 
Massachusetts, Mississippi, New Hamp- 
shire, New Mexico, Pennsylvania, Utah, 
Vermont and Virginia. 

Compared with a rate of 6.9 deaths 
per 100 million vehicle miles in these 
10 states, he said, the average rate 
was 4.6 in the two states with state- 
owned and operated inspection stations. 
This was 38.7% below the national aver- 
age. New Jersey, Delaware and the 
District of Columbia operate under the 
latter system. 

Adopt Privately-Operated Plans 

Texas and West Virginia have adopted 
the state-appointed, privately-operated 
inspection station plan, increasing to 12 
the number of states with this system. 
The success of this type of program in 
Pennsylvania, where less than 4% of 
that state’s fatal accidents were at- 
tributable to faulty mechanism in 1948, 
compared with the national average of 
13% for such accidents, was studied by 
key officials of Texas and West Vir- 
ginia at a four-day conference in Har- 
risburg, Pa., August 20-23. The confer- 
ence was sponsored by the Association 
of Casualty & Surety Companies and the 
American Association of Motor Vehicle 
Administrators, in cooperation with the 
Pennsylvania Department of Revenue, 
the Pennsylvania State Police and the 
Pennsylvania Automotive Association. 

In addition to the 14 states now re- 
quiring periodic inspection, there are 
nine others in which municipally-owned 


stations are operated or authorized. This 
type of program operates under a city 
ordinance and a state enabling act per- 
mitting a municipality of a certain size 
to conduct its own inspection program. 

Eleven cities now have systematic in- 
spection of motor vehicles: Miami, Fla.; 
Chicago, Evanston, Peoria and Spring- 
field in Illinois; Des Moines, Iowa; 
Omaha, Neb.; Cincinnati, and Chatta- 
nooga, Knoxville and Memphis in Ten- 
nessee. Minnesota and Montana also 
have enabling acts for municipally- 
owned and operated stations, but as yet 
on cities in these two states have started 
inspection programs. 


Advocates Inspection Programs 


The Association of ‘Casualty & Sure- 
ty Companies has advocated automobiie 
inspection programs since the idea of 
checking certain safety factors in motor 
vehicles was born 24 years ago, when 
Governor Alfred E. Smith of New York 
proclaimed a “Save-A-Life” campaign in 
the fall of 1927. The following spring a 
similar campaign was initiated in Penn- 
sylvania by Governor John S. Fisher, 
with a one-month voluntary inspection 
program to check lights, brakes, steering 
gear, windshield wipers, mirrors and reg- 
istration identification of all motor 
vehicles. The systematic inspection 
movement, which in 24 years has saved 
many thousands of lives, according to 
Mr. Harvey, has grown from these two 
pioneering efforts. 

Reports of the states requiring peri- 
odic inspection of motor vehicles showed 
that in 1949 rejections on initial inspec- 


tion were as low as 2.5% in one state 
and as high as 76.6% in another, Mr. 
Harvey added. 

Before West Virginia and Texas 


adopted their laws this year, deep con- 
cern had been expressed by the Presi- 
dent’s Highway Safety Conference over 
the fact that although 12 states had 
enacted such laws up to 1939, no state 
had adopted an inspection law in the 
last decade that remained in effect, al- 
though some dozen states had consid- 
ered inspection bills. 
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Auto Rate Revision Is 


Approved in Tennessee 


The National Bureau of Casualty 
Underwriters announces that, effective 
immediately, new automobile _ liability 
insurance rates have been approved by 


Insurance Commissioner M. O. Allen of 
Tennessee. 
The new private passenger car rates 


are up 20% for bodily injury and 30% 


for property damage except in three 
rural territories where the increases 
were 10% and 20% respectively. For 


commercial cars, property damage rates 
were increased 30% except for three 
rural territories where the increase was 


20%. 





Exposure to Radiation 
age 28) 


when disposal equipment is cleaned 
repaired. 

In discussing the effect of radioactive 
waste disposal on public liability bodily 
hazards 


(Continued from 


injury coverage, the special 
committee said: “The possibility of pub- 
lic exposure to radiation from _radio- 


active wastes is an ever-present danger. 
Discharge to the atmosphere, to streams, 
to sewage treatment plants or burial on 
land or at sea must be rigidly con- 
trolled to prevent exposure of the 
public to harmful concentrations of 
radiation from radiation contaminated 
air, drinking water supplies and_ bath- 
ing beaches. Workers in sewage treat- 
ment plants which receive radioactive 
wastes from many hospitals and labora- 
tories may be exposed to harmful con- 
centrations of radiation in carrying out 
routine operations of the plant. 
“There seems to be good reason to 
believe that the radioactive materials 
will concentrate in the sewage solids. 
These solids may be treated and then 
sold as fertilizer to farmers. Vegetables 
raised on such farms and fish from con- 
taminated streams and lakes may be 
consumed by the public with deleterious 
effects.” 
Exposures Should Not Be Overlooked 

Exposures under public liability prop- 
erty damage should not be overlooked, 
the report added, and may occur through 
contact of property with water or air 
contaminated with radioactive materials. 

3uildings, pumps, gardens and farms 
were cited as examples of property that 
may become contaminated. Potable 
water wells, livestock watering places 
and bathing beaches might be rendered 
unfit for further use with consequent 
loss of property value, and equipment 
at water purification plants and sew- 
age treatment plants may become con- 
taminated. 

“There is also a slight possibility,” 
this section points out, “that an entire 
drinking water supply of a municipality 
might be contaminated to a point where 
it would be dangerous to continue its 
use. Such an exposure might become 
quite costly.” 

There is a “remote possibility” that 
in cases where waters cont uminated with 

radioactive materials are used in boilers 
ial other equipment, the equipment may 
become radioactive due to the precipita- 
tion of radioactive materials in boiler 
scale and the natural concentration of 
the solids in the boiler. This might 
hamper repairs or cleaning and cause a 
more serious loss under a use and oc- 
cupancy coverage than would normally 
occur, the report stated. 

Become Increasingly Radioactive 

The radioactivity of some wastes re- 
ceiving maximum dilution before being 
discharged into a river or stream “is so 
low that a human being would be un- 
harmed even if he used the stream as 
his sole source of water supply for his 
entire lifetime,’ the committee © said. 
However, the muds at the bottom of 
the streams receiving radioactive wastes 
have become increasingly radioactive in 
some cases and complete removal of 
radioactive materials before discharge 
must eventually be made. Unless recov- 


ery and refining methods can also be 
developed, burial in the ground or at 
sea in concrete containers must be re- 


sorted to in disposing of highly radio- 
active solid residues. 
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FINANCIAL STATEMENTS DECEMBER 31, 1950 


VALUATIONS ON BASIS APPROVED BY NATIONAL ASSOCIATION OF INSURANCE COMMISSIONERS 


Total Admitted Liabilities Surplus to 
Companies Capital Assets (except capital) Policyholders 


Firemen's Insurance Company of Newark, N. J. $12,625,000. $103,339,366. $59,095,773. $44,243,593. 
Organized 1855 


The Girard Fire & Marine Insurance Company 1,000,000. 10,147,710. 6,856,269. 3,291,441. 
Organized 1853 
National-Ben Franklin Fire Insurance Company 1,000,000. 9,795,730. 6,388,425. 3,407,305. 


Organized 1866 


Milwaukee Insurance Company of Milwaukee, Wis. 2,000,000. 26,621,995. 17,269,325. 9,352,670. 


Organized 1852 


The Metropolitan Casualty Insurance Co. of N. Y. 1,500,000. 34,858,112. 26,225,057. 8,633,056. 


Organized 1874 


Commercial Casualty Insurance Company 1,000,000. 39,807,677. 30,226,458. 9,581,219. 
Organized 1909 
Royal General Insurance Company of Canada 100,000. 425,988. 24,127. 401,861. 


Organized 1906 


Pittsburgh Underwriters - Keystone Underwriters 


HOME OFFICE 
10 Park Place 


WESTERN DEPARTMENT Newark 1, New Jersey PACIFIC DEPARTMENT 


120 So. LaSalle Street 220 Bush Street 
Chicago 3, Illinois San Francisco 6, Calif. 
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PHOTOGRAPH BY SARRA 


Will This dury Be Generous With Your Money 


A jury consists of twelve people who are You can protect yourself against this 
reminded daily that living costs are on the inflationary trend and avoid financial 
increase. Their courtroom decisions reflect disaster. See your insurance agent or 
their personal experiences, making awards broker to be sure the limits in your policy 


in liability suits larger than ever before. are high enough to protect your assets. 


This is a reproduction of a poster (19” x 25”) prepared for Producers. We will be glad to send youa free copy for your 
office wall or window. Please address your request to American-Associated Insurance Companies, St. Louis 2, Mo. 
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